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WOMEN IN THE 
HOME OFFICES 


Hundreds of Them Taking Places of 
Men Called Into Service of 
Government 


EXTENDING SCOPE OF WORK 
Lectures For Them Being Arranged By 
Insurance Society of 
New York 





The war has taken so many young 
men out of the insurance district, as 
it has from every other district, that 
many of the insurance offices have 
started employing women in posts for- 
merly filled by men or boys. One home 
office which never employed women in 
any capacity except at the switchboard, 
began with girl stenographers and ex- 
tended the employments until it had 
recorders, and over 30 women in cleri- 
cal positions. 

It is believed that Fred S. James & 
Company is the first office to have em- 
ployed a woman map clerk. One office 
on the Street employs seventy women. 
In fact, the number of women in the 
insurance offices and the diversified na- 
ture of their employment has caused 
the Insurance Society of New York to 
plan a course in fire insurance for 
women. Just what shall be taught in 
this course is causing some specula- 
tion. Shall the lectures be on indem- 
nity, financial, business or clerical 
topics? 

Have the women made good in their 
new jobs? Opinions differ. One letter 
has been received by The Eastern Un- 
derwriter from a company official say- 
ing that they are inefficient except in 
mechanical capacities. He says they 
take too long to settle down at work in 
the morning, and figures that a man 
gives at least half an hour’s more ser- 
vice every day for one reason or an- 
other. Probably he is ungallant. Any- 
way, he refused to back up his letter 
by permitting The Eastern Underwriter 
to print his name. The situation in 
some of the home offices follows: 

Phoenix, of Hartford: We have at 
present about one hundred and thirty 
women employed in this building. They 
are used in the accounting, statistical, 
underwriting, loss, re-insurance, filing 
and stenographic departments; in fact, 
we use them in all operations including 
underwriting with the exception of the 
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“The Largest Fire Insurance Company in America.” 


THE HOME 
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Underwriting Capacity Second to None. 





FIRE AND ALLIED BRANCHES OF INSURANCE 


Fire, Lightning, Automobile, Commissions, Explosion, 
Hail, Marine (Inland and Ocean), Parcel Post, Profits, Regis- 
tered Mail, Rents, Sprinkler Leakage, Tourists’ Baggage, 
Use and Occupancy, Windstorm. 
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Established 1809 


North British 
and Mercantile 


Entered United States 


1866 Insurance Co. 


Policyholders protected by the entire United States assets, 
with further guarantee in every policy, of protection 
by entire fire assets of the company which 
are many times larger. 




















SPRINGFIELD 


Fire & Marine Insurance Co. 
Cash Capital $2,500,006 90 


HE SPRINGFIELD for two-thirds of a century has 
I transacted business solely under its own corporate 
name, without annexes, underwriting agencies or 
subsidiary companies. An agent of the SPRINGFIELD is 
not a half, a quarter or any other fraction of an agent, but 
is vested with the rights and dignity of an undivided repre- 
sentative of an undivided and independent company. The 
SPRINGFIELD stands today pre-eminent among American 
fire insurance companies. 
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ROONEY’S ATTORNE 
DEMANDS RETRACTION 


Claims Client Did Not Violate Section 
60, New York Insurance 
Law 


DECLINED TO MAKE STATEMENT 


Said He Did Not Care to Fight Case in 
the Newspapers—Superin- 
tendent’s Opinion 


Hugh V. Rooney, whose license as ay 
agent in this State was refused by Su- 
perintendent Phillips last week, denies 
that he twisted policies of Walter T. 
Rosen, the Wall Street banker. News- 
papers, which had printed the story of 
the New York Insurance Department 
that Mr. Rooney had twisted Walter 


T. Rosen's policies, were notified by 
Rooney's counsel that he would bring 
libel suit The Eastern Underwriter 
reccived the following letter from Mr. 
Fischer, Rooney's counsel: 

Gentlemen: 

I have before me your issue of 
October 5, 1917, on the front page 
of which you have a column de- 
voted to action of the New York 
Insurance Department relative to 
agent’s certificate applied for by 
mv client, Mr. Hugh V. Rooney. 

I call your attention to the fact 
that both the headings and the body 
of the article in question convey 
the impression that the reason for 
the Department's refusal to grant 
my client a license, was because he 
was guilty of “twisting,” which as 
you know is both dishonorable and 
contrary to the penal laws of this 
State. 

I further beg to call your atten 
tion to the fact that the findings of 
the Department provide as follows: 

“The charge that Mr. Rooney has 
been guilty of a violation of the 
provisions of Section 60 of the In- 
surance Law is not sustained by 
the evidence, and is therefore not 
found.” 

I therefore beg to advise that the 
article in question is contrary to 
fact and is distinctly libellous, and 
I hereby demand on behalf of my 
client that you forthwith publish a 
retraction, and that this retraction 
be given as much prominence as 
the original publication 

Very truly yours, 
SAMUEL A. FISCHER 


Declined to Make Statement 
When The Eastern Underwriter was 
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informed by the Insurance Department 
of New York State on Tuesday of last 
week that Rooney's license had been re- 
fysed, Samuel A. Fischer, counsel for 
Rooney, when asked by The Eastern 
Underwriter, declined to make any 
statement to this paper, saying that he 
did not care to fight the case in the 
newspapers. The Eastern Underwriter 
tried to get in touch with Rooney at 
his hotel, “The Arlington,” but he did 
not get into communication with this 
paper until after it had gone to press 
on Thursday and at, five o’clock on 
Thursday afternoon of ‘last week re- 
fused to make any statement at that 
time. ' 

U Superintendent Phillips’ Opinion 

1 The complete opinion of Superin- 
tendent Phillips in the case of Hugh 
V. Rooney, whose application for a re- 
newal of certificate of authority to act 
as agent to sell life; insurance in this 
State (under Section, 91) was refused 
by the department, follows: , 

This is a proceeding arising out of 
the application of Hugh V. Rooney for 
% renewal of his certificate of author 
ity to act as agent for the Mutual Life 
Insurance Company.of New York, the 
Berkshire Life Insurance Company, 
and the Connecticut General Life In 
surance Company, purstiant to the re- 
quirements of Section 91 of the Insur- 
ance Law, Such section provides: 

The superintendent of insurance 

shall have the right to refuse to 
issue or renew any ‘such certificate 
5+ in his discretion. 

The investigation which has been 

carried on in connection with Mr. 
Yiooney’s application has to do with 
three different subjects: 
. First. A charge that Mr. 
jias been guilty of a violation of the 
provisions of Section 60 of the Insur 
ance Law, which provides in part as 
follows: 

Nor shall any such corporation 
or agent thereo’ or any other per 
son, co-partnership or corporation 
make any misleading representa 
tion or incomplete comparison of 
policies to any person insured in 
any such corporation for the pur 
pose of inducing or tending to in- 
duce such person to lapse, forfeit, 
or surrender his said insurance, 
‘The superintendent of insurance 
may in his discretion revoke the 
certificate of authority issued to 
any corporation or agent on his 
sbeing satisficd that such corpora 
tion or agent has violated any of 
the provisions of this section. Any 
‘violation of this section shall con- 
stitute a misdemeanor, and it shall 
be the duty of the superintendent 
of insurance to revoke the certifi 
‘cate of authority of the corpora- 
tion or agent on a conviction for 
80 Offending. 

Second. A charge that Mr. Rooney 
has violated the provisions of Section 
9b of the Insurance Law in acting “in 
the solicitation or procurement of ap 
plications for insurance,” and in re 
ceiving ‘for services in obtaining new 
insurance” a commission or other com- 
pensation from life insurance corpora- 
tions doing business in this State, or 
agents thereof, without first procuring 
a certificate of authority so to act from 
the superintendent of insurance. 

Third. A charge that Mr. Rooney 
made false answers in his various ap 
plications to the superintendent of in- 
surance for a certificate of authority. 

As to the first charge, considerable 
‘testimony has been taken before re- 
rresentatives of this department at a 
hearing held in the office of the depart- 
ment at 165 Broadway, New York City, 
on May 8th, 1917. This testimony has 
{to do with the methods pursued by Mr. 
Rooney in procuring one, Walter T. 
Rosen, to drop certain policies of life 
insurance which he already held and 
itake out certain other policies of life 
jinsurance through Mr. Rooney. The 


Rooney 


jtestimony so taken tends to show that 
‘Mr. Rooney was guilty in this connec- 
‘tion of making certain misleading rep- 
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resentations, certain positive misrepre- 
sentations, and certain incomplete com- 
parisons in violation of the provisions 
of section 60 of the Insurance Law. 
The testimony upon this subject is 
highly technical. It does appear, how- 
ever, from (Mr. Rooney’s own admissions 
that certain misstatements were made 
to Mr. Rosen, and that certain unwar- 
ranted assumptions ‘were relied upon by 
Mr. Rooney in persuading ‘Mr. Rosen to 
abandon certain life insurance policies 
which he «already held and to take out 
other policies through Mr. ‘Rooney. I 
am not prepared to rely upon this 
charge as a ground for refusing to re- 
license ‘Mr. Rooney, although it is my 
impression that the charge is well 
founded. 

As to the second charge, namely, that 
Mr. Rooney solicited and procured ap- 
plications for insurance and received 
for his services in obtaining such insur- 
ance a commission or other compensa- 
tion from life insurance corporations 
doing ‘business in this State without pro- 
curing a certificate of authority so to 
act from the superintendent of insur- 
ance, an investigation of this charge was 
made at the above-mentioned hearing 
on May 8, and was also under consider- 
ation at an adjourned hearing held at 
the same place on May 23, 1917. It ap- 
pears unquestionably from the testi- 
mony of Mr. Rooney ‘that he procured 
applications for insurance from Mr. 
Rosen addressed to the Aetna Life In- 
surance Company, The Prudential Insur- 
ance Company of America, the Masisa- 
chusetts Mutual Life Insurance Com- 
pany and the John Hancock Mutual Life 
Insurance Company, without at the time 
of procuring such applications having 
procured a certificate of authority from 
the superintendent of insurance, as re- 
quired by section 91 of the insurance 
law. The following is an excerpt from 
the testimony: 

Mr. Rooney: I didn’t solicit at all. 

I left it to Mr. Rosen. 

Mr. ‘Wood: ‘Well, as a matter of 
fact, he took out six policies in the 
Aetna Life of $25,000 each, two in 
The Prudential of $25,000 each, two 
in the Massachusetts Mutual Life of 
$25,000 each, and two in the John 
Hancock Mutual Life of $25,000 
each; and you conducted the nego- 
tiations and they were put through 
Mr. Knight’s office and you received 
commissions on these ‘policies? 

Mr. Rooney: Yes. I will submit 
these checks in evidence. (Then 
follow descriptions of four checks 
drawn ‘by Mr. Rooney, one to the or- 
der of Paul Ranck in the sum of 
$25 and three to the order of C. B. 
Knight in the sums, respectively, of 
$2,072.70, $651.80 and $977.70.) 


Mr. Rooney testified that he had been 
in the insurance business about fifteen 
years, had previously secured licenses 
in this State, and that he assumed that 
it was necessary to have a license be- 
fore doing business. He testified that 


he had never previously done any busi- 
ness with the Massachusetts Mutual 
Life Insurance Company, The Pruden- 
tial Insurance Company of America or 
the John Hancock Mutual Life Insur- 
ance Company, but that he had signed 
applications for licenses to represent 
these companies. The question was 
asked him 
Q. But you didn’t receive the li- 
censes? A. No, sir. 


The following is taken from the tes- 
timony at the hearing on May 8: 


Mr. Wood: Did you know at the 
time that it was necessary to have 
an agent’s license before you could 
write business? 

Mr. Rooney: Yes, but I had every 
reason to believe I would have the 
license. 

Mr. Stoddard: You know that you 
did not have one? 

Mr. ‘Rooney: Yes. 

Mr. Stoddard: And you knew that 
you did not have one at that time? 

Mr. Rooney: Yes. 


Upon the testimony of Mr. Rooney 
himself, it appears that he was familiar 
with the requirements of law relating 
to certificates of authority to life agents, 
and that, notwithstanding such require- 
ments, he procured applications for, 
and received commissions wpon, at least 
$150,000 (worth of life insurance. 

The second charge above referred to, 
the evidence wpon which has been some- 
What elaborated, is clearly sustained, 
and in the exercise of the discre- 
tion conferred upon me by the above 
quoted provisions from section 91 of 
the insurance law, I must refuse to re- 
new the certificate of authority for Mr. 
Rooney. 

As to the third charge, that Mr. 
Rooney made false ansiwers in his var- 
ious applications to the superintendent 
of insurance for a certificate of author- 
ity, ‘the files of this department disclose 
six different applications for agents’ cer- 
tificates of authority signed by Mr. 
Rooney. The first two, undated, but 
upon which certificates were issued Jan- 
uary 6, 1915, and March 17, 1915, re- 
spectively; one dated May 19, 1916; one 
dated July 19, 1916; one dated July 27, 
1916; and one dated December 2, 1916. 
In each of these applications there ap- 
pears the following questions: 

Has your license ever been re- 
fused, suspended or revoked ‘by the 
insurance department of this city or 
any other State? If so give partic- 
ulars. 

Upon each of the above-smentioned ap- 
plications, the answer is “No.” It may 
ibe well to state that certificates of au- 
thority were issued by this department 
in each instance. 

In ‘the testimony taken at the hear- 
ing on May 8, 1917, the following ap- 
pears: 

Mr. Wood: Was your license ever 


cancelled by the Pennsylvania In- 
surance Department? 
Mr. Rooney: Yes. 


Then follows a statement by Mr. 
Rooney to the effect that he appealed 
to the Governor in the matter and that 
the Governor ordered a hearing but took 
no action. 

At the hearing on May 23, 1917, this 
matter was taken wp. Mr. Rooney ad- 
mits his signature upon each of the ap- 
plications. As lto the application of 
January 6, 1915, he says that only the 
signature is in his handwriting, and 
that he signed the application in blank, 
leaving it to tbe filled in by someone 
else. As to the application upon which 
certificate was issued March 17, 1915, 
he admits that it was made out entirely 
in his own handwriting, including the 
above quoted answer “no.” He testifies 
that his license was revoked by the 
Pennsylvania Insurance Department in 
the year 1911. As to the application of 
May 19, 1916, he testifies that only 
the signature is in his handwriting. 
As to the application of July 19, 
1916, he testifies that he believes 
that the answers are entirely in his 
handwriting, although he is net cer- 
tain as to the word “No” above referred 
to. As to the application of July 27, 
1916, he testifies that the signature 
and all the answers are in his hand- 
writing. The answers in the applica- 
tion of December 2, 1916, are typewrit- 
ten. ‘Mr. Rooney testifies that the type- 
writing was done at his request, and 
that he insitructed his stenographer to 
insert the word “No” in reply to the 
question above quoted. 

Thus it appears that on six different 
occasions certificates of authority were 
issued to Mr. Rooney upon an applica- 
tion containing a false statement on a 
material point. Whether or not Mr. 
Rooney actually ‘wrote or dictated the 
answer “No” in each case, he concedes 
in his own testimony that he did so in 
several cases. It is, of course, admitted 
that such answer was false. 

If such false answer had occurred 
only in a single isolated instance, and 
the delinquency had been satisfactorily 
explained, || might not consider that, 
in and of itself, as sufficient ground for 
refusal to renew a license. Indeed, if 
a false ansiwer in this particular, even 
upon six different applications, were 
the sole charge against ‘Mr. Rooney, it 
might be that he could possibly explain 
away the delinquency sufficiently to 
justify me in the exercise of my dis- 
cretion in renewing his license. How- 
ever, coupled ‘with the admitted viola- 
tion of section 91 of the insurance law 
in procuring and receiving commissions 
upon ‘business without being licensed, I 
think the false answers wpon his ap- 
plications are but additional proof of 
the deliberate intention of Mr. Rooney 
to ignore the requirements of law as 
to agents’ certificates of authority. 

To .summarize, I shall refuse to re- 
new the certificates of authority to Mr. 
Rooney upon the ground that he pro- 
cured applications for insurance witth- 
out the certificate of authority required 
by section 91 of the insurance law; 
that he received for his services in ob- 
taining new insurance, commissions or 
other compensation from life insurance 
corporations doing ‘business in this 
State without a certificate of authority 
as required by section 91 of the ingur- 
ance law; and that he falsely answered, 
on several different occasions, a mate- 
rial inquiry contained in his application 
for a certificate of authority under sec- 
tion 91 of the insurance law and pro- 
cured such certificate from this depart- 
ment upon such applications. 

In order that there may be no pos- 
sible misunderstanding as to the basis 
of my ruling, I shall make the follow- 
ing findings: 

Findings. 

First. The charge that Mr. Rooney 
has been guilty of a violation of the 
provisions of section 60 of the insurance 

(Continued on page 9) 
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Who Will Head 
War Risk Bureau 


ADMINISTRATION’ HAS 
OF ADVISERS 


PLENTY 





Three Difficult Positions Which Will 
Require High-Grade Talent—Points 
Made in Debate 


‘While insurance men were disap- 
pointed that ithe ‘War Risk Bureau meas- 
ure went. through containing most of 
the “insurance” features to which ob- 
jection had ‘been raised, at the same 
time they approve of the measure in 
general, as has heretofore been stated. 
The principal interest now is regarding 
who (will be the director of the Bureau 
and who will be the twe commissioners 
to assist him. Capt. S. Herbert Wolfe, 
who has been one of the principal ad- 
visers cf the Administration regarding 
the insurance sitwation, is on tthe Con- 
tinent gathering faicts about mortality 
in’ the war; but Judge Julian W. Mack, 
of Chicago, who largely drew tthe War 
Risk measure as passed, is very much 
in evidence in Washington. The Ad- 
ministration has been keeping in touch 
with a number of insurance men, and 
there is no doubt that the men will be 
chosen after the best counsel that can 
ibe secured. The delbaite in the Senate 
about the qualifications of these men 
disclosed that ‘the Senators expect a 
high grade of executive and managerial 
as well as actuarial ability for the in- 
cumbemntts. 

Discussion in the Senate during the 
War Risk debate was interesting. 
Some of ‘the points made follow: 


In Doubt as to Cost 


Senator Smoot: If there are a mil- 
lion ‘men carrying insurance of $5,000 
each there an insurance obligation on 
the part of the Government of $5,000,- 
000,000. Do Senators know that $5,000,- 
000,000 of insuranice liability is greater 
than lis carried by the three greatest 
insurance companies in the world? | 
would mutch prefer, if ‘the’ allowances 
and compensation are not sufficient, to 
give each soldier a paid-up policy of 
a couple of thousand dollars. Then 
we would know approximately what it 
is going to cost. I shall now discuss 
some amendments that I intend to offer 
to.the bill. 1 ‘willl offer this amend- 
ment: 

“Section 315. That all soldiers, sail- 
ors and ‘marines who are, or who may 
hereafter become, so totally and per- 
manently helpless from wounds or in- 
juries received or disease contracted 
in the service and line of duty as to 
require the regular personal aid and 
attendance of another person, shall ibe 
entitled to receive a pension at the rate 
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Announcement 


Owing to the large demand for extra copies 
of the 


LIFE INSURANCE 


| edition of The Eastern Underwriter, issued 


September 21, 1917, an 
EXTRA EDITION 


of that number will be published just as soon 
as plates of the pages are completed. 


Life Insurance Companies and General Agents 
desiring to secure copies for distribution 
among their Agents can do so by wiring or 
writing The Eastern Underwriter, 105 
William St., New York, the number required. 


Price Twenty-five cents per copy. 
The kastern Underwriter. 
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cof $100 per month from the date of the 
passage of this act or of the certificate 
of the examining surgeon or board of 
surgeons showing such degree of dis- 
albilitly made subsequent to the passage 
of this act.” 

This amendment was later defeated. 

If the insurance provisions of the 
pending bill are retained in it, with pay- 
menits to be made weekly or monthly, 
how many employes we are going to 
have it is impossible to say. It will be 
one of the largest bureaus in Washing- 
ton, and will have more employes than 
many of the departments today. 


Not a New Bureau 


(Mr. Williams: There seems to be an 
impression that ‘this bill creates a new 
bureau. It doesn’t. It amends an act 
which has already created the Bureau 
of War Risk Insurance. We have made 
two divisions of the Bureau of War Risk 


(Continued on page 8) 


GROUP COMMITTEE 


President Hunter Names Actuaries of 
Prudential, Equitable, Metropolitan, 
Travelers, Aetna, Germania 


At the last meeting of the Insurance 
Commissioners (held in St. Paul) a 
committee was appointed to investigate 
group insurance, and the commissioners 
asked the Actuarial Society of America 
to appoint a committee to co-operate 
“ith the commissioners. 

Arthur Hunter, president of the Actu- 
arial Society of America, has appointed 
the following committee: 

Chairman, John K. Gore, 
J D. Craig, Metropolitan; 
Graham, Equitable; E. E. 
Aetna; E. B. Morris, Travelers; 
son Hunter, Germania. All of 
companies write group insurance. 

The mceting between the Commis 
sioners and the Actuaries will be held 
in this city. 


Prudential; 
William JJ. 
Cammack, 
Robert- 

these 


Big Liberty Loan 
Campaign Begun 





MEETING OF AGENTS HELD 
BANKERS’ CLUB 


AT 





Companies Working in Co-operation 
With Federal Reserve Banks— 
Agents’ Activities 


Elaborate plans were prepared this 
week by life insurance men all over 
the United States for the great drive 
to be made in the sale of the second 
issue of Liberty bonds. Each city is 
working along individual lines, the cam 


paigns being mapped out largely by 
the different associations of life un- 
derwriters. Presidents of life ingsur- 


ance companies have been in communi- 
cation with Reserve Loan banks offer- 
ing the assistance of their men. By 
October millions of dollars in bonds 
will be sold by life insurance agents. 

In New York’ City the Life Under- 
writers’ Association of New York is 
working with the metropolitan canvass 
committee, of which A. B. Leach is 
chairman. This committee is to make 
® house to house canvass of entire New 
York through representatives calling on 
every registered voter. The Metro- 
politan Life, The Prudential and the 
John Hancock are operating as a unit 
with a committee of three each; one 
representing the Bronx, one Manhat- 
tan, and one Brooklyn. These indus- 
trial agents will make a house to house 
canvass of as much territory as it is 
possible for them to cover. There ar® 
about 4,000 industrial agents in the 
three boroughs. 


In New York City 


Atkinson, of the Life Un- 
derwriters’ Association of New York, 
said that every life insurance office 
will be a bureau from which bonds will 
be sold to policyholders and others 
through the month. Every agent has 
been requested to devote two days of 
his time between now and the 27th, 
when the loan closes, to office canvass- 
ing. The committee has selected the 
district bounded by Warren street and 
the Battery to Broadway and the North 
River for the thorough canvass. This 
includes all the great office buildings 
of downtown New York. 

A meeting was held on Thursday af- 
ternoon at the Bankers’ Club of every 
life insurance agent of New York that 
could get there. Those who addressed 
the meeting were A. B. Leach, Darwin 
P. Kingsley, chairman of the Life In- 
surance Liberty Loan Committee, and 
W. S. Kies, vice-president American In- 
ternational Company. An extensive 
campaign is also being made in Brook- 
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lyn under the auspices of the Life Un- 
derwriters’ Association of New York 

President Priddy, of the National As- 
sociation of Life Underwriters, sent a 
letter this week to the Governors of 
all the Federal Reserve banks, telling. 
them to appeal at once to executives of 
life insurance companies in their ter 
ritory asking for their co-operation. He 
also sent to all life insurance companies 
a folder entitled, “Where Can I Buy 
Liberty Bonds?” These will be sent 
out with every letter mailed ‘by a life 
insurance company. 

Letter to Company Presidents 

President Priddy, of the National As 
sociation of Life Underwriters, has 
mailed the following letter to presi 
dents of life insurance companies: 
To the Presidents of the Life Insurance 

Companies of America: 

My dear Sirs: On May 18 and June 
1? last. I addressed a letter to you and 
avcked for the co-operation of the agents 
ef your company in a _ Nation-wide 
campaign to assist in the sale of the 
Liberty Loan bonds then being offered 
by .the Secretary of the Treasury. In 
the two days the agents of the country 
gave to this most worthy enterprise 
they were wonderfully successful, and 
their success in selling these bonds has 
convinced the Secretary of the Treas 
ury and the various committees in the 
several Federal Reserve districts, that 
there are no men in the nation so well 
qualified by training and experience to 
sell these bonds as are the life agents 
This being true, the Secretary of the 
Treasury has personally appealed to 
me to enlist the co-operation of the life 
insurance agents in the sale of the 
bonds which are now being offered. 

The National Association will not un 
dertake to direct the campaign but we 
will undertake to compile the experi 
ences of the various companies for the 
benefit of all concerned, and publish 
the same at the end of the campaign 
A number of companies have already 
requested their agents to at once join 
actively in this work. We recommend 
that you have your agents everywhere 
immediately offer their services to that 
committee, or organization, in their re 
spective localities which is already or 
ganized for the sale of these bonds 
Also request your agents to report to 
you direct the amount and number of 
bonds sold ‘by them during the cam 
paign, and after all of these reports are 
received by you, I respectfully request 
that you in turn report to me the bonds 
sold by your agents, those subscribed 
for by the employes of the company 
and the bonds purchased by the com 
pany for its own account. 

I am aware of the fact that you real 
ize, even better than IT do, that this is 
the patriotic duty of eVery citizen, so 
the immediate purpose of the letter is 
to urge prompt action on your part. 

Appreciating your courtesy and co 
operation, and wishing you great suc 
cess in the undertaking, IT am 

PRESIDENT. 
Loan Campaign Committee 


*W. F. Atkinson, chairman, 44 Court 
St., Brooklyn; Sigourney Mellor, secre 
tary, 149 Broadway, N. Y. ,City; J. 8. 
Myrick, 38 Nassau St., N. Y. City; Edw. 
W. Allen, 217 Broadway, N. Y. City; O. 
S. Rogers, 217 Broadway, N. Y. City; 
L <A.:Cerf, 135 Broadway, N. _ Y. 
City; Sheppard Homans, 120 Broadway, 
N. Y. City; C. J. Edwards, 204 Mon- 
tague St., Brooklyn; Conrad V. Dyke- 
man, Long Island City; T. R. Fell, 71 
Broad,"N. Y. City; C. B. Knight, 233 
Broadway, N. Y¥. City; R. W. Goslin, 
350 Fulton St., Brooklyn; William M. 
Harris; 149 Broadway, N. Y. City; 
Lawrence Priddy, 149 Broadway, N. Y. 
City; James Rubens, 120 Broadway, 
N. Y. City; James E. Briggs, Room 
1917, Park Row Building, N. Y. City; 
D. G. GC. Sinclair, 11 E. 24th St., N. Y. 
City; S. S. Voshell, 3 Third Ave., 
Brooklyn. 

Headquarters have been opened at 
Association 


Underwriters’ 


*President of Life 


office of Mellor and Allen, 149 Broad- 
way, where distribution of posters and 
literature is made. 

The Metropolitan Life has subscribed 


for $10,000,000 of ‘the Second Liberty 
Laan. 

The Equitable has subscribed for 
$10,000,000. 

The ‘Travelers Insurance Company 


will take $1,500,000 worth of the new 
4 per cent. Liberty bonds. ‘This is an 
increase of half a million over what 
the company did when the first loan 
was floated, in May. The Travelers on 
that occasion subscribed $1,000,000 and 
the Travelers Indemnity Company $100,- 
000. Employes will again be given the 
privilqze of subscribing through the 
company and paying for their bonds in 
twenty installments of 5 per cent. each. 
This offer proved popular on the first 
loan, and subseriptions were received 
from three thousand of the company’s 
employes to an amount aggregating 
$260,000. It is believed that an even 
greater sum will ‘be raised this time. 

President Louis F. Butler addressed 
a letter to all the managers call 
ing their attention to the loan and 
exiplaining how subscriptions should be 
handled. He particularly called atten- 
tion to the fact that, if the Govern 
ment should issue another loan at a 
higher rate of interest ‘before the wats 
ends, these 4 per cent. bonds might be 
exchanged for bonds bearing the higher 
rate of interest. 

The company will hold the bonds un 
ti: the subscriptions are completed, a 
which time tthe (bonds will ‘be for 
warded to the owners. No charge will 
be made for interest on the money ad- 
vanced. Interest earned from tthe date 
of the bonds, November 15, ‘will be paid 
to the owner eventually. 

The Aetna Life, Aetna Casualty & 
Surety and Automobile Insurance Com- 
pany of Hartford have made a total 
subscription to the Loan of $3,000,060. 
In connection with the Loan these com 
panies have promulgated a plan by 
which employes are permitted to buy 
bonds paying 2 per cent. down, 8 per 
cont, the first of the succeeding month 
and 5 per cent. or more each month 
thereafter until the bond is paid for. 
The companies will charge interest of 
4 per cent. On partial payments. 

John Hancock Mutual Life, Boston, 
$2,000,000. 
Mutual Life, 


Penn Philadelphia, $2, 


000,000. 

The Mutual Life of New York was 
one of the first companies to purchase 
the bonds. Its bit was $10,000,000. 


Agents are Addressed 

At the meeting of life agents held 
yesterday at the Bankers’ Club there 
was a large and representative attend- 
ance as a result of which the assist- 
ance of several prominent producers 
was enlisted for the Liberty Loan cam 
paign. President Darwin P. Kingsley, 
of the New York Life, and chairman of 
the Liberty Loan Insurance Committee, 
made an inspiring address. A. B. 
Leach, chairman of the Metropolitan 
Canvass Committee, also addressed the 
agents and with W. S. Kies, vice-presi- 
dent of the American International Co., 
outlined to the agents the work they 
can do in selling the bonds. 


TO MEET IN ATLANTIC CITY 
yermania 
held in 


The next convention of the 
Life Leaders’ Club will be 
Atlantie City. 

At the New Orleans convention of 
the Germania Life the field men, 
through Manager L. L. Doyle, of Tulsa, 
Okla., presented Vice President Heye 
and Superintendent of Agencies Han- 
sen with antique cameo brooches for 
Mrs. Heye and Mrs. Hansen. 

Writing Bail Bonds 

The Maryland Casualty is now writ- 
ing bail bonds in New York and 
vicinity. 


After War Problems 
to be Discussed 


ASSOCIATION OF LIFE INSUR- 
ANCE PRESIDENTS’ MEETING 


Celebrities From Outside of Business to 
Speak—Commissioners’ Meeting 
Same Week 


Opportunities and responsibilities of 
life insurance in the solution of after- 
war problems of the nation will be the 
theme of the Eleventh Annual Conven- 
tion of the Association of Life Insur- 
ance Presidents to be held at the Hotel 
Astor, ‘New York, on Thursday and Fri- 
day, December sixth and seventh. 

These and other details in connection 
with the convention program were de- 
cided upon at the regular bi-monthly 
meeting of the Association held on Fri- 
day, the fifth instant. 

Breadth of Discussion 

It is contemplated that the discus- 
sion shall disclose what life insurance 
in its various departments, including in- 
vestment and medical activities as weli 
as protection service, is accomplishing 
toward strengthening the nation for the 
conduct of the war, and have as well 
a constructive fonward look as to how 
its forces can lbest be directed to help 
the country to meet the inevitable re- 
construction problems upon the advent 
of peace. 

In accordance with custom, the speak- 
ers will not ‘be confined to life insur- 
ance ‘men, but ‘will also include repre- 
sentatives of other national business in- 
stitutions having relationship \with life 
insurance and with the problems_ in- 
volved. Federal and State officials are 
among those ‘being invited to make con- 
tributions to the program. 

Commissioners’ Meeting 

The winter meeting of the (National 
Convention of Insurance Commissioners 
will open at the Hotel Astor earlier in 
the same ‘week, the dates being Tues- 
day, ‘Wednesday and Thursday, Decem- 


ber fourth, fifth and sixth. 


CLOSED BY J. E. GLASS 


Interesting Group Cases in Philadel- 
phia—A Salary Guaranty After 
Three Months 


James E. Glass, general agent of the 
Travelers in Philadelphia, has closed a 
contract with the Travelers of Hart- 
ford, insuring all the employes of the 
Defiance Manufacturing Company at 
Summerdale Station, Frankford, where 
by each employe after he has been em- 
ployed three months is guaranteed 50 
per cent. of his annual salary in cas» 
of death, while in the employ of the 
company, or in case of total disability, 
either from accident or sickness. Af- 
ter one year of employment, 60 per 
cent., increasing each year of additional 
employment, 10 per cent. of the annual 
salary until the full total of the an- 
nual salary is guaranteed up to an 
amount not exceeding $3,000 per man. 

He has also closed a similar contract 
with the Carlson-Wenstrom Company 
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Build Your Own Business 


under our direct general agency contract 


Our Policies provide for : 
Double Indemnity, 
Disability Benefits, 
Reducing Premiums 

See the new low Rates 

JOHN F. ROCHE, Vice-Pres't 


THE MANHATTAN LIFE 


INSURANCE COMPANY 


66 BROADWAY NEW YORK 
Organized 1850 














‘guaranteed 


ZUZ DOOD O44 <>'0 DOOD M<>'0 








of Erie Avenue and Richmond Street, 
Philadelphia, whereby each employe 
after three months of employment is 
$500 in case of death or 
total disability from either accident or 
sickness and increasing each year of 
employment $100 until a maximum of 
$1,500 is reached. 

Both of these contracts are retroac 
tive as to the present employes’ period 
of service. Both of these companies 
are doing precision tool work and are 
leaders in their class of work in this 
city. 
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LIVE HINTS FOR BUSINESS GETTERS 





Practical Suggestions to Help the Man With the Rate 
Book Increase His Income and General Efficiency 








The old saying runs 
Comments amnnuiltants never die, 
on Annuity says the Mutual Life 
Insurance in “Points.” They do, 


however, but it is un- 
questionably true that people who carry 
annuities live, as a class, longer than 
persons whose lives are insured. 

Before applying for an annuity the 
applicant makes certain that he is in 
good health, and he has confidence that 
he will live many years. On the other 
hand, the man who is not so confident 
of living many years, or who is not so 
certain of continued good health, is 
commonly a ready recipient,.for life _in- 
surance. The man who is, most confi- 
dent of long life may die soon, how- 
ever, while many a man who has been 
rejected for life. insurance has lived 
to bury the doctor who examined - him 
and the agent who wrote his apptica- 
tion. But.«these are exceptions. As a 
class annuitant live longer than in- 
sured lives, and that is true. 

In 1903 a gentleman pretty well along 
in years, havimg attained the-age pf 82, 
applied to the Mutual Life for an an- 
nuity, or life income. This was Louis. 
W. Howes, of Boston. By paying $3,- 
123 in a single sum, he obtained of the 
company a contract to pay him an in- 
come of $600 a year. This was to be 
a life income, so that had Mr. Howes 
died after receiving a single yearly in- 
stallment of $600, the contract would 
have ended. ‘The company would have 
received $3,123 and the annuitant $600. 
Annuities do sometimes result in this 
way, but not often. Mr. Howes re- 
ceived his last annuity payment of $600 
on ‘the first of Januany, 1917. He at- 
tained the age of 96 years on the first 
of last month, and he died a few days 
later, having rounded out the full “Lim- 
it of Life” as fixed iby the American Ex- 
perience Table of Mortality. 

Thus Mr. Howes lived to receive in 
all 14 paymentts of $600 each, footing 
up a total of $8,400, in consideration of 
his original payment of. $38,123. 

Mrs. D. A. V. Howes, widow of Hon. 
L. W. Howes, deceased, is also an an- 
nuitant of the Mutual Life. In 1907, at 
the age of 68, she paid $2,274.37 for a 
life income of $250, payalble in half- 
yearly installments of $125 each. A 
few months later she again paid $2,000 
for a Jife income of $224, payable in 
half-yearly installments of $112 each. 
She paid a higher rate for her annuities 
than her husband because she was 
younger at the time the contracts were 
made. (Mrs. Howes is still living and 
as it is also true that women as a class 
live Jonger than men, the company 
hopes to have her with it for many 
years hence. 

IMustrations such as these: have high 


value as canvassing arguments when 
the agent is soliciting annuity insur- 


ance, and should be preserved for fu- 
ture use and reference. 


* > * 
Why should not the 
Why Women wife and mother take 
Should Be --an -active interest in 
Interested the family life insur- 
ance? asks the “Mu- 
tual Life Quarterly”; and that pa- 
per gives this answer to the query: 
Why should she not inform herself 
as to the amount carried, the merits 


of the plan or plans upon which it is 
written, the yearly cost and other par- 
ticulars? Why should not this be her 
relation to the matter when it is in 
reality for women and children that life 
insurance exists? 

The family must have shelter and 
food and clothing. These are everyday 
necessities which the head of the fam- 
ily cheerfully undertakes to provide in 


so far as he is able, but all these things 
will be needed after the breadwinner is 
gone. When all immediate needs have 
been satisfied there still remains the 
future to provide for. To this end the 
husband and father undertakes to save 
and accumulate a part of his income, 
but there is ever the imminent danger 
that death or other disabling calamity 
may intervene before the home is paid 
for, or before the savings account is 
sufficient for the future maintenance of 
Mary and the children. Hence the ex- 
istence of life insurance, the modern 
policy affording protection, not only 
against death, but against total disabil- 
ity from accident or disease as well. 

The life insurance company sends 
out its representatives to urge upon 
men timely provision against this con- 
tingency of death or disablement. Of- 
ten, however, the wife and mother re- 
gards with disfavor the idea of life in- 
surance. She shrinks from the thought 
of “profiting” by her husband’s death, 
as she mentally but mistakenly ex- 
presses it. 

This view of the matter, however, is 
now rarely expressed in words, although 
wives are in some cases still strangely 
reluctant to have their husbands insure. 
Instead of this reluctance the obvious 
duty of the wife and mother is to see 
that her children are protected against 
the calamity of the provider’s death. 
As a great preacher said, “Life insur- 
ance is not ‘blood money, but bread 
money.” ; 

_ Why should not the wife take an ac- 
tive interest in this matter? Why 
should she not urge that, first of all, 
life insurance be secured while it may 
be had and when it costs the least? 
Why should she hesitate to make the 
suggestion to her husband? (She is usu- 
ally ready enough to suggest a better 
house, or handsomer furnishings for 
the present home, or a family motor car 
for pleasure and _recreation—things 
which, to the widow \with no income for 
the future and no means of providing 
food and clothing for her little brood, 
will seem useless luxuries, empty van- 
ities. Through the failure of the wife 
thus to interest herself, the importance 
of providing first for these essential 
needs is often not realized until it is 
too late. 
a a * 

Everybody has seen the 

Good Start man and the woman who 

Great is always in a rush at the 
Advantage last minute. ‘They sim- 
ply couldn’t get down to 

business until the last day was fairly 
upon them. If they ‘were going away 
for a holiday, they forgot many things 
they should have done for their own 
convenience. If they were arranging 
some work about their home, the final 
rush resulted in mistakes being made, 
various workers getting wrong instruc- 
tions, or not being given time to do 
their part properly, etc., etc. The heavy 
work should be done at the other end 
of the line. It is easier, more healthful, 
and more remunerative because it 
makes possible the attainment of 
greater results. Many of the best in- 
surance writing records are made be- 
cause |work ‘was started soon enough 
and the contestant for the prize sur- 
prised himself when only half way to 
the goal. What he had thus far ac- 
complished stimulated him to continue 
to the end at an even, steady gait, fin- 
ishing far ahead of any record of which 
he had thought himself capable. The 
fall campaign is just opening. Those 
who will make the most money and 
win 'the most honors when 1917 passes 
are not the ones who do the manana 
act for four or six weeks, jollying them- 











are higher this year than ever before. 
attractive Accident and Health Policies 
have helped them to make more money. 


Write for a LIFE, ACCIDENT AND HEALTH Contract to 
FRANK A. WESLEY 


Vice-President and Director of Agencies 


THE AVERAGE EARNINGS OF THE AGENTS 
OF THE 


Standard Life Insurance Company 


OF PITTSBURGH .. .. 


Our 


as 





selves that they will put on a lot of 
steam later. The increased activity will 
be just as hard to develop then as now, 
maybe harder. So start now and “kill” 
your allotment for the next quarter. 
a + + 
When you hold an opin- 
Your Opinion ion you view it as a 
and Your proper one and you 
Prospect’s wish it respected. If 
you have a reason for 
not doing a certain thing that reason 
appears a good one to you or lou 
wouldn’t entertain it. Bear this in mind 
when a prospect gives you an opinion 
adverse to the carrying of life insur- 
ance; when he gives you his reason for 
not carrying it, says the International 
Life Man 


(However trifling or foolish his op 
posing reason may seem to you, treat 
it respectfully if you would win his re 
spect. In away considerate of his feel 
ings, proceed to deferentially show him 
why or how his attitude is a mistaken 
one. Don’t explode anything like “Now 
you're all wrong in holding such an 
opinion,” or “Why, that reason of yours 
hasn't a bit of real ground to rest on.” 
Any such a remark savors of insult to 
him, arouses animosity toward you. 

(Having respectfully and with show 
of real interest listened to his explana 
tion of his attitude of opposition to life 
insurance, or this reason for not taking 
it at that time, proceed to assume com 
mand of the situation and to diplomat- 
ically show him |why and how he is 
all wrong. 





HOME LIFE 


INSURANCE CO. 
(Now Purely Mutual) 
256 BROADWAY, NEW YORK 
GEORGE E. IDE, President 





The fifty-seventh annual 
report shows insurance in 
force of $133,493,000, an 
increase during the year of 
$7,832,827. The Company 
paid the policyholders in 
1916 $3,536,233, of which 
$628,406 was in dividends 
or premium refund. Its in- 
surance reserve fund was 
increased by $1,300,000 and 
the Assets are now $82- 
821,462. 


For Agency apply to 
GEORGE W. MURRAY, 
Supt. of Agts. 

256 Broadway, New York, N. Y. 














Increase 


40% 


for Fidelity field men. 
MORE Fidelity insurance. 


Write to-day— 


INCORPORATED 1878 


in Paid New Premiums—that 
tells the 1916 story of Fidelity progress. 


Direct leads and the Fidelity “Income for Life” plan are making money 
Any man who can sell life insurance can sell 


Fidelity Mutual Life 
INSURANCE COMPANY, PHILADELPHIA 


WALTER LE MAR TALBOT, President 








Assets 
Liabilities 


Surplus 
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NATIONAL LIFE INSURANCE COMPANY 


(MUTUAL) 
MONTPELIER, VERMONT 
67th Year 
FRED A. HOWLAND, President 


On paid-for insurance basis and with bonds valued at par only (market 
value $409,882 above par) the 67th report shows: 
L<pewesneen $66,426,040.82 


62,268,494.36 
$ 4,157,546.46 


‘ch seeeael $212,037,400.00 
A good company for the policyholder and the agent 
EDWARD D. FIELD, Superintendent of Agencies. 
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Term Policy 
Sustained by Court 


FOR UNION CENTRAL 
Suit Brought to Recover on Death of 
Assured Five Days After 

Policy Expired 


DECISION 


Under a term policy of life insurance 
dated August 17, 1910, and issued on 
an application made August 8, and pro- 
in consideration of the pay- 
ment of the premium on August 8 in 
the applicant was thereby 
five years ending on Aug- 
was no liability for 
1915, as 


viding that, 


each year, 
insured for 
ust 8, 1915, there 
a death occurring August 12, 
the duration of the policy was fixed in 
clear and unambiguous language, and 
should be construed according to the 
and meaning of the terms used. 
is determined in an action 
District Court of the 
United States for the Southern District 
ot Florida by Grace G. Talbot against 
the Union Central Life Insurance Com- 
pany’ of Cincinnati, Ohio. Judgment 
was in favor of the defendant. 


sense 
The above 
Lrought in the 


Opinion of Judge 

The facts of the case as appearing 
in the opinion written by Circuit Judge 
Pardee were: 

“On the &th day of 
Charles Augustus Cheatham 
ttication to the Union Central Life In- 
surance Company for $10,000 insurance 
on the five-year convertible term plan, 
In said application he answered the 
necessary questions, and thereafter, on 
the 21st day of August, 1910, submitted 
tc a medical examination, which ap- 
parently was satisfactory to the com- 
and on August 23d paid the first 
premium, for which receipt was issued. 

“Thereupon a policy, dated the 17th 
day of August, 1910, was issued by the 
company, wherein it is set 


August, 1910, 
made ap- 


pany, 


insurance 
forth: 
“In consideration of the payment of 
sixty-nine 50/100 dollars, and of the 
payment of a like amount annually 
tnereafter on the eighth day of Aug- 
ust in every year during the continu- 


ance of this policy, does hereby in- 
sure the life of Charles Augustus 
Cheatham, of Jacksonville, in the coun- 


in the State of Florida, for 
a term of five years ending on the 
eighth day of August, 1915, in the 
amount of five thousand dollars, pay- 
able, less the unpaid balance of the 
current year’s premium, if any, and 
any other indebtedness on the policy, 
at its home office in Cincinnati, Ohio, 
tc the administrators, executors, or as- 
signs of the insured, on receipt of due 
proof of death of said insured during 
tle continuance of this poiicy. 

“6. Contract. 

“This policy, together with the ap- 
plication therefor, a copy of which is 
endorsed hereon, shall constitute the 
entire contract between the parties.” 

It is hereby agreed: 

“That the insured shall have the 
right at any time to change the bene- 
ficiary, said change to take effect when 
indorsed on the. policy by the insured 
and this company. 

“In accordance with the. contract on 
Uctober following, with the consent of 
the company, the insured named Grace 

Talbot, plaintiff in error herein, the 
beneficiary. On August 12, 1915, the 
said Charles Augustus Cheatham died. 
The beneficiary made application for 
the payment of the policy and was re- 


ty of Duval, 





fused, and thereupon brought this suit, 
which was disposed of in the lower 
court on demurrer and on the point 
that the insurance policy expired by 
its plain terms on August 8, 1915. 

“The policy of insurance is attached 
to the petition and made part thereof, 
and we think the demurrer was proper- 
ly sustained. The duration of the pol- 
icy was fixed in clear and unambiguous 
language, and should be construed ac- 
cording to the sense and meaning of 
tue terms used.” 








IN APPRECIATION i 


George H. Gaston: The en- 
comiums that are being be- 
stowed upon your Sales Num- :: 
ber are no surprise to me. | =: 
took the paper home with me :: 
and comfortably settled myself 
down on a couch with it early 
in the evening and so absorbed :; 
did | become in it that it was 
midnight before | finished with 
5 it. When a publication can hold 
the attention of an old veteran 
like me as closely as that it is 
easy to imagine what a hold it 
must take upon men who have 
not been in the business as long 
3 as | have. 

E Many of the “Special Issues,” 
under whatever title they may 
appear, are commonplace; at 
H least, those that | have read in 
the past have been so. Yours, 
however, is a corker, and you 
are entitled to all praise for it. 
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ACTUARIES TO MEET IN BALTI- 
MORE 

The fall meeting of the Actuarial So- 
ciety of America will be held at the 
Hotel Emerson, Baltimore, October 25- 
26. There will ibe a council, or execu- 
tive, meeting at 9:30 Thursday morn- 
ing before the opening of the regular 
session, which will ‘begin at 11 o'clock. 
A ‘banquet will be the feature on Thurs- 
day evening. After the Friday morning 
session luncheon (will be had at the 
Baltimore Counitny Club. Automobile 
tours about the city have been arranged 
and it is expected that a visit to the 
Naval Academy at Annapolis will close 
the entertainment features. 

PARTNERS C ARRY $452,500 

Philip L. Poe and Seabury Davies, 
of the Baltimore banking house of Poe 
& Davies, carry $202,500 and $250,009 
respectively in the Mutual Life. Both 
are under forty; started with little 
capital, but with the determination to 
make good. They organized Poe & 
Davies fifteen years ago and are mem- 
bers of the New York and Baltimore 
stock exchanges, Chicago Board of 
Trade and other bodies. This business 
was written by John F. Davies, of the 
Baltimore egency of the Mutual Life. 

NEW POLICIES 

The Security Life, of Chicago, is now 
issuing a policy entitled, twenty pay 
ment life with guaranteed cash paty- 
ment, and one, twenty payment life with 
guaranteed reduction of premiums 
These two policies take the place of 
the previous policy form bearing the 
first named title. On account of the 
confusion of privileges Nos. 1 and 2 
in the same policy, the Company de- 
cided to issue two separate policies in- 
stead. 

BUFFALO ASSOCIATION MEETS 

The Buffalo Life Underwriters Asso- 
ciation gave a farewell luncheon last 
week to William G. Justice. Mr. Jus- 
tice is leaving Buffalo to make his home 
at Lake Helen, Fla. He has been a mem- 
ber of the Buffalo Association for 31 
years. A loving cup was presented to 
him at the luncheon. President C. G. 
Church 


Monser, C. F. Adams, H. E. 
and F. A. G. Merrill spoke. 





THE MOST VALUABLE POLICY FOR YOU, 
Mr. Agent, is to write your prospect in the Company writing 
the most valuable policy for the housed, 
Secure prompt action in the 





INSURANCE COM 


WILLIAM N. COMPTON, General Agent 
METROPOLITAN DISTRICT, ST. PAUL BLDG., 220 BROADWAY, NEW YORK, N. Y. 














ORGANIZED 1871 


Life Insurance Company of Virginia 
RICHMOND, VIRGINIA 


OLDEST, LARGEST STRONGEST 
Southern Life Insurance Company 


Issues the most liberal forms of Ordinary Policies from $1,000.00 to 
$50,000.00, and Industrial Policies from $12.50 to $1,000.00 


CONDITION ON DECEMBER 31, 1916: 
BORED ccoscececerss essenns pébabeetekennseeebiettscnkieecnecoeqedwsesdecuss measueall « $14,464,552.23 









REED Nadsisabaceses® seedwegneeneees jamsstedcoriaanvesdevannedsies cescocccecce tot 
Capital and Surplus.... . ME oy 
Insurance in Force ... pecscdcocsace 212.00 
Payments to Policyholders : since ‘Organization 9.172. 0 
Is Paying its Policyholders Over...........0.0.cceeceeeceees an 


GOOD TERRITORY FOR LIVE AGENTS 











FOUNDED 1865 
Unexcelled In Favorable Mortality 
and Economy of Management 


The Provident Life and Trust Company 
OF PHILADELPHIA 


Rates of Premium Extremely Low and still further reduced 
by Annual Dividends 











THE BERKSHIRE LIFE INSURANCE CO. 
OF PITTSFIELD, MASS. 
Incorporated 1851 
W. D. WYMAN, President 
A purely mutual Company, issuing all desirable forms of life insurance. 
ATTRACTIVE LITERATURE 
Ambitious, Productive and Trustworthy Life Agents may be benefitted 
by corresponding with 
W. S. WELD, Superintendent of Agencies 











State Mutual Life Assurance Co. 
OF WORCESTER, MASSACHUSETTS 
Incorporated 1844 


The Company that gives complete satisfaction to policyholders and 
agents because both are a part of it. 

SEVENTY-THREE YEARS of faithfulness to every promise made, 

Success for our ambitious representatives is a certainty. 





_ Additions are made to our agency force when the right men are found — 


B. H. WRIGHT, President D. W. CARTER, Secretary 
STEPHEN IRELAND, Inspector of Agencies 














We want a GOOD PERSONAL PRODUCER and organizer 
for DESIRABLE TERRITORY in several states west of the 
Mississippi River. EXCELLENT CONTRACT. 


Northwestern National Life Insurance Company 
MINNEAPOLIS, MINNESOTA, 

is a LEADING LOW NET COST, annual dividend, ‘MUTUAL, 

OLD LINE company. Record for 1916— increase in insurance 

in force, 20%; in paid-for business, 51%; in assets, 15%; in 

amount apportioned for 1917 dividends, 71%. 
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How to Solicit 
Business Insurance 





SUGGESTIONS ON MANNER OF AP- 


family or estate. In a “Joint” policy For Age 50. of conaretulati ,- ; 
PROACH AND ARGUMENT the insurance ceases with the death of; End Loan or Paid-up Continued Term Ins. l : ve ttle. an one Life : 
eS , of Yr. Cash In f $50,000 f SOWTENSS Salesmanship edi- 
one. ore se sph arya tion, published on September 
Advice Given to Agents of Metropolitan 3.. $3,460 $6,390 4 years and 3 months 


Life—Be Posted Before 
Canvass 


a separate policy on each partner, if 
the firm dissolve, the ownership of 
each policy may be changed by reas- 
signment to the insured, and each 
former partner can thereafter carry the 
policy on his life for the benefit of his 


Corporation and Partnership Insurance 


For either corporation or partnership 
iusurance take a separate application 


teken and premium payments stop, the 
paid-up insurance option, $87,210, is 
107 per cent. of the 20 years’ premiums. 

The following are illustrations of 
these values: 


10.. 12,040 19,210 
20.. 24,260 32,470 


8 years and 9 months 
9 years and 1 month 








PRAISE FOR EDITION ON 
SALESMANSHIP 


By every mail The Eastern 
Underwriter has received letters 


21. A few of those which came 
in this week follow: 


Wilmer L. Moore, president of 


Ns a on each life. For Age 40. Southern States Life: The Life 
am 9 98 F sceiaeuiae cd . . Insurance Selling number of Th 
is iret tad - ape if it is corporation insurance, the 3-- $2,260 $5,190 4 years and 6 months Q! ero e 
- ee * ond ee gaan full title of the corporation should ap- 10-- 8,340 16,410 11 years and 9 months Eastern Underwriter is by far 
entitled “Metropolitan Policies and ag ; e : 9 380 29. 3 years ¢ ; the best and i i 
a ‘ee - pear as beneficiary in the application 20.. 18,380 29,310 13 years and 4 months and most instructive 
Plans,” has been distributed by the Ordi- y | have ever seen issued b 
-. without the right of revocation; the For Age 30 ; oo 
nary Department of that-Company. This ~. : or Age 00. insurance journal. 
. f eas risk should sign as applicant and an- , : 
book is a revised and enlarged edition of other officer sign the corporation’s .°-- $1,460 $4,110 3 years and 7 months Dr. W. H. ‘Hazard, New Eng- 
the Walton book published in 1912, the name es benfciary. That is the ar 10.. 5,500 13,430 12 years and 7 months land Mutual Life: 1 congrat- 
rewriting and revision being done by T. B. rangement for either separate policies, 20.. 12,930 25,430 17 years and 5 months ulate you all most heartily on 
Graham, of the home office Ordinary cr a Joint policy. Or, better still, have Sammary of the above values com the magnificent number of Sep- 


Department. One of the most interesting 
of the new chapters deals with suggestions 


to solicitors of corporation, partnership If it is partnership insurance for the End Loan or Paid-up and almost equally noteworthy 

and credit insurance, which follows: ; Sls ag of Yr. Cash Ins. are the ads of the general 
benefit of the firm, arrange the same as 3. ..$7,180 $15,690 Or $50,000 continued agents. These ads ar ' 
Having clearly in mind the purposes above for either separate policies or a ,”"""3* SSS SIE FOU,COy CORLIRUE eee By 2S 

. ; . 10...25,880 49,050 on each life for the tribution to life insurance pub- 
of corporation insurance, and the pur- Joint policy. Then, of course, the heirs 20...55570 87210 time st se gee Re lelty, | have never seen ' 
poses of partnership insurance, the of deceased would also participate in si te at - f =e hs - t/. me thing like them: & -"s ane : 
Agent should learn at the outset proceeds to the extent of inherited in- nen without Gen eteten’ ~ an i 
whether the concern canvassed is a terest in the firm. EY EAPSHSES at naintion a i 


“estate” named as beneficiary and 
pcelicy assigned to firm or corporation. 


bined on all three policies: 


tember 21st. The collection of 
articles is unique in many ways, 





: »mi nt i i i 
corporation or whether it is a firm. [f the partnership insurance on any peeraeicen a cost shen soy a ee i 
The Agent should not assume that it is |jfe is for the benefit of the other part- AM insurance account on the books such form of making their of- | 
a corporation because “company” i8 per or other partners (not for the of the——-————Manufacturing Com- fices known to life underwriters ; 
part of its title. Many firm names in- fjym), each applicant for a separate p:ny could be debited with the premi- The whole number is exceed. |! 


clude the word “company.” Use the 
term Corporation Insurance to the offi- 
cers of a corporation. Use the term 
Partnership Insurance to the members 
of a firm. 


Preparation for Second Interview 

‘The Agent should remember that 
business insurance is bought on all 
plans from 10-Year Renewable Term 
to 10-Year Endowment, although Whole 
Life is more often selected; so he must 
first find out in each case the plan that 


—— ‘ » , Life: | consider 
fits best. If he is not able, as in somé Proposal for life insurance for the ° see ; ne the resi that your Life: Insurance Sales- 
cases, to get applications for business benefit of the ‘Manufacturing epertyntty sence Sergiary § bust manship number is a master- 
insurance on the first interview, but Company on the lives of President for Burglary ness might be much plece. 
finds any interest is shown, then he Smith, age 50, Secretary Jones, age 40, Men improved if every agent Sigourney Meller, Mellor @ ' 
should secure names of risks, titles, ®nd Treasurer Brown, age 30. ; writing this line took Allen, New York: : 1 want to ' 
dates of birth, possible choice of plan Three separate policies of $50,000 StePs to educate housewives in the neue wet galelienen. “ter. 
and all details obtainable as a basis each, one on each life, on the Whole Proper hiring of servants, as has J. A. the Life Insurance Salesman. => 


for preparing with care a statement of 
cost and benefits to present on the next 
call. ‘The preparation and presentation 
of your facts at your second interview, 
and the timeliness of your call, will be 
deciding factors in securing the appli- 


policy should name his estates as bene- 
ficiary and immediately after issue 
assign his policy to the other partne’ 
or partners—this method avoids the 
clause in the policy that the case of 
prior death of a personal beneficiary 
vests the insurance in the insured. 


A Form of Proposal 
The following suggests one form of 
proposal to submit to.the risks under 
canvass. 


Life plan, total insurance $150,000, pre- 
mium $4,067.50 payable annually until 
ove of the three dies; same being the 
sum of three premiums, $1,880.50 for 
age 50, $1,263 for age 40 and $924 for 


ums paid on the policies and credited 
With their combined cash surrender 
values at the end of the third year and 
cledited yearly thereafter with the 
yearly increase in the cash value 
shown in the policies;; the total credits 
being an asset of the (Manu- 
fecturing Company and the difference 
between the total debits and credits 
being the cost of insurance. 


Kenny, manager of the National Sure- 
ty’s burglary department in New York. 
He declares that housewives who en- 
gage new servants should actually call 
upon their references, personally. Let- 
ters of recommendation should not be 





orn tin Meee 


hunsnasates 








ingly fine and reflects credit on 
The Eastern Underwriter. 

W. J. Arnette, Second Vice- 
President Volunteer State Life, 
Chattanooga: Your Life Insur- 
ance Salesmansh’p number has 
been carefully perused by me, 
and it is so good that we want 
copies for distribution among a 
number of our representatives. 

Glover S. Hastings, New Eng- 
land Mutual 


ship number of The Eastern 
Underwriter. This edition de- 
serves great praise and | can 
assure you that both Mr. Allen 
and | have read with great in- 


age 30. , terest the entire copy. We 
cation. At death of any of the three, $50,000 trusted. Dishonest servants and some have found so many things of 
The Agent should not take it for cash is payable, and if desired the cash other classes of employes have been value, both with the ideas ex. 


granted when a member of a firm 
speaks of a “partnership policy” that 


he has necessarily in mind a Joint ing the remaining $100,000 insurance extent of using fictitious letter heads al copies, so that our agency 
policy. Oftentimes he has not, and he by further payments of the reduced (which can be printed at small cost) force may avail themselves of 
rcally means individual policies. .In amount of premium being entirely at and giving addresses at which they a wonderful opportunity. Both 
such a case proceed with the view of the option of the Manufactur- have temporarily rented a furnished Mr. Allen and | wish to con- 
placing a separate policy on each life, ing Company. room. (Many apartment house superin- §3 gratulate you. ; 
unless it is clear that a Joint policy All these policies have guaranteed tendents are also causing thefts by lax- W. R. Fletcher, General § 


only is wanted and both lives appear 
eligible for the same Joint plan. 
Separate policies have advantages 
that Joint policies do not. The death 
of one person insured under a separate 
policy does not disturb existing insur- 
ance on surviving lives. A separate 
policy on the life of a person who 


value of the other two policies if then 
discontinued—the privilege of continu- 


values in Loan or cash or Paid-up in- 
surance, or Continued Term insurance 
of their full amounts at the end of each 
year after the third. 

The total cash value of all three poli- 
cies at the end of 20 years being $55,- 
570 and the premium for 20 years being 
$81,350, the difference, $25,780, is the 


known to write letters of recommenda- 
tion for themselves, even going to the 


ity regarding references. Owners of 
apartment houses, because of the ease 
with which thefts can be committed in 
this class of dwelling, should investi- 
gate the character of elevator men, hall 
boys, and other employes with especial 
care. The credulity of some wealthy 
charitable people is sometimes pathet- 











man 


Loven aseeneeen rneneerneneseeenene nite nay 


pressed and material contained; 
that we have secured addition- 


Agent Pacific Mutual, Jackson- 
ville, Fla.: While at the New 
Orleans convention of the Na- 
tional Association of Life Un 
derwriters | was given a copy 
of your “Life Insurance Sales- 
manship” number. | have read 
it carefully and am so much 








leaves the service can be adjusted on gross cost of carrying $150,000 insur- ically misdirected, making possible the =: impressed that | wonder if you 
its own value without affecting the in- ance 20 years, not counting surplus employment of some very undesirable =; ©" furnish me with some ex : 
surance under separate policies on the tiat may be earned and apportioned persons who have cost the insurance => tra copies. ; 


In partnership insurance with 


others. 


a3 dividends. If the cash value is not 











companies much money. 
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Capable Agents, Desirable Company 


44 MILLIONS from 42 AGENCIES 





The two most important factors in life underwriting are capability in the Agent 
and quality in the Company. If the Company provides an wunexcelled, attractive 
policy for a low net cost, and has a reputation for prompt and efficient service, the 
result is contentment, loyalty, and success for the man in the Field, if he is capable 

THE 1916 RECORD OF OUR EARNEST, This Company's record is evidence of the character of its representative ind of the 


of the institution. 


Occasionally we have a General Agency opening 


quality 


LOYAL AND HAPPY AGENCY FORCE 





JOSEPH C. BEHAN, Superintendent of Agencies 


MASSACHUSETTS MUTUAL 


Life Insurance Company 
Springfield, Massachusetts 
Incorporated 1851 


New England Mutual Life 


Insurance Company 
BOSTON, MASS. 




















8 


THE EASTERN 





October 12, 1917. 


UNDERWRITER 





Who Will Head 
War Risk Bureau 
(Continued from page 3) 


Insurance—one to take care of the 
work they are now doing; the other di- 
vision to take care of .the new work. 
We could have had the Bureau of Pen- 
sions take up the work, but thought 
this business was more nearly cognate 
to insurance ‘business than to the pen- 
sion ‘business. The only part. of this 
measure cognate to the pension busi- 
ness is the compensation part. Per 
haps, after the war is over the compen- 
sation feature of this bill may be turned 
over to the Pension Bureau. 
Smoot Sums Up Objections 

Mr. Smoot: I amend- 
ment: 

“Section 403. To provide further in- 
surance for persons mentioned in Sec- 
tion 400, who at the expiration of the 
period of two years after the war, by 
reason of phiysical defects resulting 
from their war service, are not able to 
secure insurance from private life in- 
surance companies at normal rates, 
the Bureau may continue such indem- 
nity for life upon payment of normal 
premiums by the insured, and to that 
end may conclude contracts with exist- 
ing life insurance companies to assume 
such contracts of indemnity on the fol- 
lowing basis: The premium rates shall 
not exceed the net premium rates 
based wpon the American Experience 
Table of Mortality and 3% per cent. 
per annum, ‘but the United States shall 


have another 


* reimburse such companies for any ex- 


cess mortality experience under such 
policies.” 
Senator Smoot: Among the serious 


objections to the bill are the following: 


(First: It is an experiment pure and 
simple. The Government is proposing 
to engage in the most highly specialized 
and technical form of business known 
to the American people. 

Second: It is offering a gratuity to 
the few, to which all in the same serv- 
ice should be entitled, if any are en 
titled to it. 

Third: It is miscalled “insurance” and 
should be “indemnity” or “additional in 
demnity,” for it is conceded that the 
Government proposes to pay this excess 
mortality cost and the overhead ex- 
pense as an additional indemnity to the 
soldiers or sailors or their beneficiaries 
because the compensation or pension 
privileges provided in Section 3 are 
not adequate. No such generous pro- 
vision has ever been offered the soldiers 
of any nation as is contained in Articles 
I and II of this bill. 

It is the opinion of many thoughtful 
men that when the Government pro- 
vides for the widow of a soldier or sail- 
or who has no children the equivalent 
of about $7,200 of life insurance the Gov- 
ernment has been just and generous. 
It is, therefore, a question whether the 
Government is justified in taxing the 
people of ‘the country for an additional 
indemnity the cost of which no one can 
foretell. 

Fourth: The article provides for dis- 
criminatioz, which is exceedingly un- 
fortunate and unfair. The private sol- 
diers, whose large or small family at 
home requires every dollar of the sep- 
aration allowance and all that the sol- 
dier can possibly spare from the re- 
maining portion of his wages will be left 
dependent upon the same pension as 
any other family in the event of his 
death. There are hundreds of thou- 
sands of boys who have gone to war 
who are carrying life insurance pol- 
icies, many of them without the war-in- 
surance clause. They have to meet 
those payments as well as to meet the 
payments provided by Article IV of this 
bill. This private soldier ‘will not be 
able to supplement that pension with 
this life insurance. The officer, with a 
f00d salary or well-to-do relatives, or 


perhaps a wife with an independent in- 
come, and the private soldier with no 
dependents will take the limit of the 
$10,000. Hence the Government will 
be paying $10,000 ‘for the support of the 
dependents of the well-to-do and not the 
dependents of the poor. 

Fifth: It is discriminatory because it 
compels the soldier, whether ‘in trenches 
or elsewhere, to ‘make application for 
his insurance within 120 days after en- 
listment. Otherwise, he is deprived of 
the privilege. 

Sixth: The Government is forced in- 
to the insurance business, and cannot 
withdraw if it finds the experiment an 
enormously expensive failure. 

Seventh: There iis no necessity what- 
ever for the creation of a department 
to handle monthly payments on $5,000,- 
000,000 of insurance. By giving every 
soldier or sailor a policy or contract to 
pay at the time he is totally disabled, 
or to beneficiaries at the itime of his 
death, if within two years after the 
termination of the war, the Government 
will incur no large expense for man- 
aging a life insurance bureau. 


Broadway and the Trenches 


Mr. Sterling: There is an interesting 
discussion regarding losses in battle 
in “The North American Review.” Ac- 
cording to figures presented by the 
Mrench ‘High Commissioner in his letter 
tto Secretary Baker the high-water 
mark of casualties in the French Army 
iwas reached early in the war at the 
Battles of Charleroi and the Marne. 
The casualties in that period were 5.41 
per cent. of the mobilized strength, or 
541 men in every 10,000 with the colors. 
Military experts agree that at no time 
in this war have the killed in action 
and died of wounds exceeded 20 per 
cent. of the total casualties. The writer 
goes on to say ‘that fighting in France 
as now conducted is safer than crossing 
Broadway: and yet the concrete fact 
is that if the percentage of American 
fatalities, in an army of 500,000, in 1918, 
should not exceed ‘that of the French 
Jasit year, more, Americans will perish 
from ‘intentional and accidental use of 
firearms in the United States than in 
Hurope. 

Mr. Smoot: I am told in the article 
that soldiers in the trenches are safer 
than on Broadway; safer in war than 
in the general vocations of life. Now, 
I do not believe any such rot, nor do 
any of the insurance companies believe 
it. 

$15,000 for High Service Officers 


(Mr. Smoot: T have noticed that when 
reports are made to the Pensions Com- 
mittee of the Senate as to the value of 
their possessions or what property they 
own, the wife of nearly every general 
and of nearly every admiral has re- 
ceived in insurance about $15,000 or 
$16,000. Most of the officers of the 
army and navy carry insurance. As far 
as the generals and admirals are con- 
cerned it seems to be about $15,000. 


How Many Men Shall America Furnish 


Mr. Simmons: I should like to ask 
whether the Senator has any statistics 
showing what percentage of the adult 
male population of the United States 
carries insurance. 

‘Mr. McCumber: No, but there would 
be a large percentage if the Govern- 
ment would carry more than half of 
the premiums. Tt has been shown here 
that this bill will cost the Government 
not less than $500,000 for every 1, 
000,000 men enlisted. My own candid 
judgment is that it will reach far beyond 
that sum. Any man who helieves we 
will win this ‘war with such a victory 
that will enable us to dictate terms of 
peace that will prevent such a damnable 
outrage from ‘being perpetrated again 
on the civilized world, with less than 
4,000,000 men in the trenches will have 
a rude awakening to a full meaning of 


(Continued on page 9) 





The Connecticut Mutual Life Insurance Company, 
PRESIDENT JOHN M. TAYLOR, HARTFORD, CT. 
Tanurance 16 Giscd, WT,00e WORCIaD Boho iiecc.cccisccccciccscccevcdcccacccoccces $253,439,405.12 
WHAT. NO OTHER COMPANY HAS DONE 
To repay to its Policyholders in Death Claims, Endowments, Dividends, Sur- 
render Values, Annuities and other credits more than they have paid to it in premiums. 
It stands alone in that result. 


Total premiums received, Dec. 1, 1846, to Dec. 31, 1916 ............ccceeeeee $310,337,255.71 
Total returned to Policyholders, as above noted, in same period.......... 319,548,729. 
ee DL. cc bcankedmindne<edoerdnioes vives Parveskedieoonanodso 9,211,473.29 








Are You Permanently Established? 


Write for Territory 
Pennsylvania—Ohio—West Virginia 


PHILADELPHIA LIFE INSURANCE CO. 


PHILADELPHIA 











Extracts from Report of Examination of 


SOUTHWESTERN LIFE INSURANCE CoO. 
By the State of Texas, June 28, 1915 

**It is noteworthy that this Company was organized without any promotion expenses. ”” 

‘I beg to report further that I find the Company in excellent financial condition.” 

‘**The volume of its business has steadily increased, its surplus is growing rapidly and 

its funds are being carefully conserved under expert supervision.”’ 


Home Office, DALLAS, TEXAS 








A COOD OPENING 


An old, well established, progressive life insurance company, with unexcelled 
dividend record has good opening at PHILADELPHIA, covering Eastern Penn- 
sylvania. Address, stating qualifications: 

PHILADELPHIA, care of The Eastern Underwriter 
105 William St., New York City 











To the Man Who is Willing—and Will 











We are prepared to offer unusual opportunities for money-making 
NOW and creating a competence for the FUTURE. 


FOR CONTRACTS AND TERRITORY, ADDRESS 


H. M. HARGROVE, President :: Beaumont, Texas 

















PURELY MUTUAL CHARTERED 1857 


THE 
Northwestern Mutual Life Insurance Co. 


MILWAUKEE, WISCONSIN 
GEO. C. MARKHAM, President 


Insurance in Force, $1,505,464,984 


SATISFIED POLICYHOLDERS each year apply for over 35% of the 
new insurance issued. 


POLICIES MOST FLEXIBLE AND EASY TO SELL 
Complete Agency Protection: 
Enforced Anti-Rebate and No-Brokerage Rules 


Investigate Write GEO. E. COPELAND, 
before selecting your Supt. of Agencies, 
Company Milwaukee, Wis. 
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INSURANCE MEN INSURED ~~ 


List of Some Claims Settled By Mutual 
Life Since August 25, 1917 
Listed Below 


Mutual 
ending 


In the claims paid by the 
Life for the fourteen weeks 
August 25, 1917, are the names of a 
number of insurance men who were 
insured in the Mutual. Names of in- 
sured, amount of original insurance, to- 
gether with the amount returned over 
cost of the insurance follow: 


Chester A. Chambers, Little Rock, 
Ark., $5,000 insurance; return over cost, 
$4,815.63. 

John G. Bruneau, Quebec; $1,000; 
$747.50. 

Isidore H. Rehfeld, Pensacola, Fla.; 
$1,000; $166. 

William H. Snider, Davenport, Ia.; 


$901; $445. 
Edward M. Carey, 
000; $2,289. 


Red Oak, Ia.; $5,- 


William M. Van Dyke, Sioux City, 
Ta.; $1,000; $167. 

Harry Affelder, Baltimore; $2,500; 
$1,786. 

Michael W. Hewes, Baltimore; $4,- 
000; $1,396. 

William FE. Binford, Brixton, Md.; 
$2,500; $2,048. 


Edward W. Drohan, Brockton, Mass., 
$1,000; $970. 
Edward M. McConnell, Grand Rapids; 


$2,000; $1,283. 

Joseph Tuteur, Minneapolis; $8,931; 
$5,244. 

Hopkins B. Cocke, Crystal Springs, 
Miss.; $20,000; $14,630. 


Albert Strauss, Newark; $1,000; $480. 


John E. Allen, Hightstown, N. J., $2,- 
000; $911. 

Joseph B. Lamson, New Gretna, N. J.; 
$1,000; $779. 

John A. Fischer, Brooklyn; $3,000; 
$473. 

Charles F. Leggett, Brooklyn; $2,- 
000; $639. 

William H. D. Barr, Buffalo; $6,047; 
$3,740. 

J. Everett Vincent, Freehold, N. Y.; 
$149; $58 

Harvey Bloch, Cleveland; $3,950; 
$994. 


Joseph W. Hessler, Youngstown, O.; 
$2,000; $1,171. 

John H. Kirkpatrick, Steelton, 
$1,000; $590. 

James M. Boland, 
$1,000; $924.97. 

Joseph P. Kent, 
000; $2,008. 


Pa.; 
Wilkes-Barre, Pa.; 


Walla Walla; $3,- 


INTERNATIONAL MOTOR GROUP 

The International Motor Car Co., of 
Bethlehem, Pa., has taken a group pol- 
icy on its 1,000 employes. The amounts 
range from $500 to $1,500. 


Rooney’ 8 Attorney 
Demands Retraction 


(Continued from page 2) 
law iis not sustained ‘by the evidence, 
and is, therefore, not found. 

Second. ‘The change that Mr. Rooney 
has violated the provisions of section 
91 of the insurance law in acting “in 
the solicitation or procurement of appli- 
cations for insurance,” and in receiving 
“for services in obtaining new insur- 
ance” a commission or other compensa- 
tion from life insurance corporations 
doing business in this State, or agents 
thereof, without first procuring a cer- 
tificate’of authority so to act from the 
superintendent of insurance, is sus- 
tained ‘by the evidence and is so found. 

Third. The charge that Mr. Rooney 
made false answers in his various ap- 
plications to the superintendent of in- 
surance for a certificate of awthority is 


sustained iby the evidence and is so 
found. 
On the findings last above set forth, 


Conclusions 
I conclude that Mr. Hugh V. Rooney has 
been guilty of such serious violations 
of the provisions of section 91 of the in- 


purance law as to require me, in the 
exercise of the discretion conferred 
upon me ‘by such section, to refuse to 
renew the certificate of authority for 
Mr. Rooney, applications for which are 
pending in connection with his agency 
for the Mutual Life Insurance Company 
of New York, the Berkshire Life Insur- 
ance Company and the Connecticut 
General Life Insurance Company. 
JESSE S. PHILLIPS, 
Superintendent of Insurance. 
Albany, N. Y. 
in assed 29, 1917. 


Who Will Head 

War Risk Bureau 
8) 
the realization of war. If it takes 4,- 
000,000 men that would be an annua! 
average of $2,000,000,000 under the pro- 
visions of the ‘bill from now on for a 
half century to come. 

Salary of Director of Bureau 

There was. quite a discussion over 
the salary of the Director of the Bu- 
reau. Some favored $6,000; some less. 
Mr. Simmons said about $6,000. 

“T can find 5,000 men in North Caro- 
lina who would be willing to take the 
position of Senator of the United States 
for one-half the salary that the Govern- 
ment ‘pays wus.” 

Mr. Brady: I believe if we put a man 
at the head of this Bureau who does 
not understand life insurance, who does 
not understand business methods, who 
does not understand the making of com- 
putations he may lose more in a day 
than his salary for a year. The presi- 
dent of a life insurance company has 
iby his side the chairman of the board 
to assist him and back of that twelve 
to fifteen directors. The president gets 
from $25,000 to $100,000 a year. If 
this Bureau is properly administered it 
will require the same splendid talent 
that is required in the case of a life 
insurance company. ‘Before the war is 
ended he will deal with 2,000,000 claim- 
ants, making every rule and regulation, 
and deciding all questions. Do you not 
believe that is worth $6,000? 

A telegram from Secretary Baker was 
read, reading as follows: 

“IT urge most earnestly that salaries 
of the director and two commissioners 
under insurance bill be placed at $6,- 
000 and $5,000 respectively. It is a 
great mistake to put the salaries of the 
commissioners, particularly, at $4,000, 
as it will make it impossible to com- 
mand the kind of ability we shall need 
for such important positions.” 


(Continued from page 
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METROPOLITAN LIFE 


Insurance Company 


(Incorporated by the State of New York) 


Of the People 
By the People 


For the People 


The Daily Average of the Company's 
Business during 1916 was: 


701 per day in Number of Claims Paid. 


8,304 per day in Number of Policies 
Issued and Revived. 


The Company 


$1,969,823 per day in New Insurance 
Issued, Revived and Increased. 


$376,827.40 per day in Payments to 
Policyholders and Addition to 
Reserve. 


$220,509.26 per day in Increase of 
Assets. 


JOHN R. HEGEMAN, President 








TWO AMENDMENTS 
No Later Than Five Years After War 
Term Insurance Shall Be 
Converted 


Two of the Senate amendments to 
the ‘War Risk bill follow: 

Section 402. That the directors, sub 
ject to the general direction of the Sec 


shall wiaieati 
full and 


retary of the Treasury, 
determine wpon and publish the 
exact terms and conditions of such con 

The 
and shall not be 


tract of insurance insurance shal) 


not be assignable, sub 


ject to the claims of creditors of the in 
sured or of the beneficiary. It shall 
be payable only to a spouse, child, 


grandchild, dependent brother 
or dependent sister, and also during 
total and permanent disability to the in 


jured ‘person, or to any or all of them 


parent, 


The insurance shall be payable in 240 
equal monthly installments. Provisions 
for maturity at certain ages, for con 





Representing 


The Mutual Life Insurance Company 
of New York 


You will make money. 


The great strength, big dividends and incom- 
parable benefits of the ‘‘oldest company in America”’ 
mean certain success for you. 








For Terms to Producing Agents, Address 


GEORGE T. DEXTER, 2d Vice-President 
34 NASSAU STREET, NEW YORK, N.Y. 








tinuous installments during the Wife of 
the insured or beneficiaries, or both, for 
cash, loan, paid«yp and extended value, 
dividends from gains and savings, and 
such other provisions for the protection 
and advantage of and for the alternative 
benefits to the insured and the benefi- 
ciaries as may be found tto be reagon- 
able and practicable may (be provided 
for in the contract of insurance, or from 
time to time by regulations. All cal 
culations shall be based wpon the Amer 
ican Experience Table of Mortality and 
interest at 34% per cent. per annum: ex- 
cept that no deduction shall be made 
for continuous installments during the 


life of the insured in case his total and 
permanent disability continues more 
than 240 months. Subject to regula- 


tions, the insured shall at all times have 
the right to change the beneficiary or 
beneficiaries of such insurance without 
the consent of such beneficiary or bene- 
ficiaries, but only within the classes 
herein provided. If no beneficiary with- 
in the permitted class be designated 
by the insured, either in his lifetime 
or ‘by his last will and testament, or 
if the designated ‘beneficiary does not 
survive the insured, the insurance shall 
payable to such person or persons 
within the permitted class of benefici- 
aries would under the laws of the 
State of the residence of the insured 
be entitled to his personal property In 
case of intestacy. If mo such person 
survive the insured, then there shall 
¢ paid to the estate of the insured an 
amount equal to the reserve value, if 
any, of the insurance at the time of 
his death, calculated on the basis of 
the American Wxperience Table of Mor 
tality and 3% per cent. interest in full 
of all obligations under the contract of 
insurance. 
Section 404 
of war the 
insurance for 
year each 
after the war 
be converted, 
ination, into such 
surance may 
ulations and 
quest. Regulations 


be 


as 


That during the period 
insurance shall be term 
successive terms of one 
No later than five years 
the term insurance shall 
without medical exam 
form or forms of in 
be prescribed by reg 
the insured may re 
shall provide for the 
right to convert into ordinary life 
twenty-payment life, endowment ma 
turing at age sixty-two, and into other 
vsual forms of insurance, and shall pre 
scribe the time and method of payment 
of the premiums thereon, but payments 
of premiums in advance shall not be 
required for periods of more than one 
month each and may be deducted from 
the pay or deposit of the insured or be 

otherwise made at his election. 


as 


as 
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ST. LOUIS CONVENTIONS 


This is an important week for local 
fire and casualty insurance agents be- 


couse the organizations which repre 
sent them are meeting in an annual 
convention at St. Louis. The Eastern 


Underwriter will print a complete re- 
port of these conventions on Monday 
of next week. The report will particu- 
lurly emphasize the current thought of 
the great agency force in the United 
States. If for no other reason than to 
present to the insurance fraternity a 
birdseye view of the insurance prob- 
Iems of the day, these conventions 
would be important. Whether the reso- 
lutions they pass be important or hack- 


neyed, the agents are gathered from 
all parts of the country—they are in 
St. Louis by the hundreds—and this 


is their chance to tell the world what 
they think and how they feel. This 
they may be relied upon to do; and the 
student of the business, the man who 
tries to forecast events, will do well to 
read these proceedings and analyze 
them. 





NESS IN WAR 

After defining the duty business owcs 
the government in the present war, a 
committee of the Chamber of Commerce 
of the United States co-operating with 
the Council of (National Defense gives 
the reverse of the situation by discuss- 
ing what government owes (business. 
The expression is brought forth in the 
latest series of war bulletins which this 
committee, of which Waddill Catchings, 
of New York, is chairman, has been is- 
suing. 

“The duty business owes the govern- 
ment in ‘war has ‘been clearly stated,” 
the committee bulletin declares. ‘Busi- 
ness must ‘dedicate to the nation every 
facility it has developed and every fi- 
nancial resource it commands on such 
terms and under such circumstances as 
our government shall determine to be 
just.’ Business owes the duty to submit 
unhesitatingly to such regulation and 
control by the government as may be 
necessary to concentrate the industrial 
resources and energy of the country 
toward winning the war. 

“The duty which government owes 


business is equally clear. The govern- 
ment owes business the duty of wise 
and constructive leadership. ‘The con- 
trol over business carries with it the 
responsibility that the control be exer 
cised in a manner to produce the re- 
sults desired and to impose no unneces- 
sary hardship.” 

The bulletin continues that when the 
government says what business shall be 
done, what prices shall be charged and 
how production shall be distributed 
there is created a new system of pro- 
duction and distribution and there is 
brought to an end the old system under- 
stood by business men, that is, the sys- 
tem of production and distribution by 
price. The opinion is expressed that 
the new system must be developed 
quickly to replace the system no longer 
in effect and this new system must be 
made clear to business men so that they 
may know each day how to meet the 
problems of business. 


What business may do to help win 
the war is being determined by the gov- 
ernment, it is said. Concentration of 
industrial energy and resource will 
come about to the full extent only if 
the government affords the necessary 
leadership is the further assertion. 


“In meeting this great responsibility 
the government can command the full 
help and assistance of business,” the 
bulletin goes on. “Side by side the 
problem may ‘be worked out in mutual 
co-operation. With the full power to 
compel any business man to put aside 
all selfish desire, the government may 
forget the controversies of the past and 
have the ‘benefit of all helpful knowledge 
and experience of business. 

“The struggle of the nation brings 
about a common purpose and in creat- 
ing the conditions under which business 
is to be done during the war, the gov- 
ernment can use without reservation 
the services of men who know business, 
its infinite ramifications, its delicate 
sensitiveness. 

“Business says to the government 
‘your buying vast quantities of war sup- 
plies, your control of prices and distri- 
bution creates a nelw world for business. 
Not a moment is to ‘be lost in clearing 
up the situation by giving us full knowl 
edge of the new system of production 
and distribution upon which our very 
business life depends.’ 

“Business suggests to the government 
as a means to clear up the situation 
that the purchasing of war supplies be 
under one ‘control; that the fixing of the 
prices and distribution be made quickly 
and without hesitation and according to 
declared methods and principles. Fur- 
thermore, business suggests that each 
industry form a committee to speak to 
the government for ‘the industry so that 
when the government desires to act 
those affected will ‘be heard, and after 
action mistakes may ‘be promptly cor- 
rected. In this manner full co-opera- 
tion between the government and busi- 
ness can ‘be quickly brought about. 

“These are merely suggestions. The 
duty of leadership is wpon the govern- 
ment.” 


S. R. Golibart, Jr., formerly with the 
Chattannoga agency of the Phoenix Mu- 
tual Life, has \been appointed deputy 
commissioner of insurance by Commis- 
sioner Arlington. Mr. Arlington was 
swayed by no political influence and he 
made no mistake in his selection. 


Wm. H. Goehring, Provident Life and 
Trust, Pittsburgh, Pa., after his vaca- 
tion used in operating his big farm, 
but who at the same time has been 
writing a case or two weekly, has 
brought his consecutive producing ree- 
ord up to 115 weeks. 


THE HUMAN SIDE OF INSURANCE 





ORVILLE THORP 


Orville Thorp, Texas State Manager 
of the Kansas City ‘Life Insurance Com- 
pany, has been making a remarkable 
record in life insurance, capped by a 
production of more than $9,300,000 the 
first nine months of this year. Asked 
by The Eastern Underwriter to tell 
something about his work he said this 
week: 

I established of 


the Texas Agency 


the Kansas City Life Insurance Com- 
peny in 1905, with headquarters at 
Dallas, Texas. I have succeeded in 


associating with me some of the best 
life insurance workers in the South- 
west. We haven’t any drones in the 
organization, nor any one enjoying an 
easy berth. Our contracts are all on 
a commission basis. No salaries nor 
advances are paid to any one. Upon 
completing a contract with an agent, 
our first step is to help the agent mas- 
ter a course on the ‘Science and Art 
of Writing Life Insurance.’ Having 
niastered this work, the agent is then 
ready to begin an active campaign for 
new business. 

“We make a special effort to have 
one of our active workers do joint 
work with a beginner for three or four 
weeks. We keep in constant touch 
with our agents, keeping ever before 
them the great business of life insur- 
arce and the possibilities in the busi- 
ness for a worker who gets the correct 
vision of its usefulness. As a result of 
the combined efforts of the workers in 
this organization we have built an in- 
surance account with this office in the 
State of Texas which amounts at this 
time to about $27,500,000. 

“New business submitted to the Com- 
pany during the first nine months of 
this year amounts to $9,367,500.” 

Mr. Thorp was born in Indiana, and 
reared in Missouri (near Kansas City) 
on a farm. At the age of twenty-five 
he completed work in the State schools 
of Missouri and for three years there- 
after taught in public schools. He was 
twenty-eight years old when he took 
up insurance work. He helped organ- 
ize the Kansas City Life. He devoted 
about a year and a half to soliciting 
insuranee and training agents in Mis- 
souri. In May, 1905, he came to 
Missouri and introduced the Kansas 
City Life into that State. 

oo +. * 

Irving R. Douglas, accountant in the 
New York branch of ‘the Commercial 
Union Assurance, died of heart disease 
last Sunday at his home in Montclair, 
New Jersey.. He was sixty-four years 
old. 





George Gannon, who has heen elected 
president of the Surety Undenwriters 
Association of Chicago, is not only a 
surety underwriter of well-rounded ex- 
perience, but a man of fine qualities 
who has won the high regard of his 
associates in the Western field, as well 
as the implicit confidence of the home 
office officials cif his company, the Fi- 
delity & Casualty. Mr. Gannon entered 
its employ in November, 1906, coming 
from Scraniton, Pa., where he was in 
the newspaper business. Alfter enter- 
ing the surety business he studied law 
and (was adimiitited to the bar in Phila- 
delphia. In November, 1908, he was 
appointed bonding department special 
agent in that city, continuing in that 
position until January, 1913. His albility 
as a surety underwriter attracted the 
attention of W. A. Alexander & Co., gen- 
eral agents for the company in Chicago, 
and for the last four years he has been 
successfully managing that firm’s bond- 
ing department. 

a + . 


James L. Thompson, a broker, whose 
farm in West Hartford was not used 
during the summer, placed it at the 
disposal of Travelers men and gave 
them the use of his barn for storing the 
hoes and rakes. About fifty plots in all 
ranging in size from 40 x 80 ft. to 240 
x 480 ft. were taken up. The Travelers 
men had formed the Travelers Club 
Farm and planted vegetables. The of- 
fice closed at 4 o’clock all through the 
summer, and this gave the men ample 
time to get out and stir up their bean 
rows before twilight. ‘The crops. flour- 
ished in spite of the fact that Hartford 
had a cold spring season, in the course 
of which all the rain in the world fell. 
The corn, onions, turnips and squash 
have been particularly successful. It is 
remarked that $4,000 will be realized 
from the farm, and from 200 to 250 
Lushels of potatoes dug. 

* * + 


Luther H. Johnson, district manager 
of the Great Northern Life Insurance 
Company at Green Bay, Wiis., until last 
summer, when he resigned to enlist in 
the engineering forces of the army in 
the East, has recently been commis- 
sioned first lieutenant in the aviation 
corps. He expects ‘to leave shortly for 
duty in France, presumably (with the 
Pershing forces in preparing an Amer- 
ican aviation camp. He is an engineer 
of several years’ experience. 

oa + 


Lawrence Priddy, the new president of 
the National Association of Life Under- 
writers, after leaving the New Orleans 
convention, went to Blacksburg, Va., 
where he addressed the corps of cadets 
there. [His talk was mainly devoted to 
student life and work of the Virginia 
Polytechnic Institute in the present 
emergency, of which he is a graduate, 

* * > 


W. H. Gartside, of the special risk 
department of the National of Hart- 
ford, in Chicago, who has been made a 
superintendent of the new special risk 
department of the Fireman’s Fund in 
that city, is one of the able young un- 
derwriters of Chicago. His first train- 
ing was with the Continental. 

+ + + 


A. J. Ferres, vice-president and super- 
intendent of agencies of the Fidelity & 
Casualty, New York, and S. H. Pool, 
resident manager of the company in 
Philadelphia, are enjoying a hunting 
and camping trip in the woods of 
Northern Canada. 

* - + 


(Rex Guile, son of J. J. Guile, United 
States manager of the Sun; is a ser- 
geant in the hospital corps at Camp 
Meade, “Maryland. He was formerly 


special agent in New England. 
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Says Agents Must 
Collect the Tax 


VIEWS OF PRESIDENT OF A FIRE 
INSURANCE COMPANY 





Law Imposing Burden Upon Man 
Who Sells Insurance Seems Clear 
to Writer 





The president of one of the fire in- 
surance companies has drawn up for 
The Eastern Underwriter a brief mem- 
ovandum regarding the premium tax, 
which is levied under the new War 
Revenue Bill. He is of the opinion 
that the present tax is not a stamp 
tux, but is clearly a tax imposing the 
burden upon every insurance agent at 
the time he issues a policy to collect 
on behalf of the Government a certain 
fee and report it in a certain way. 
The memorandum, as given The East- 
ern Underwriter, follows: 


Section 504 

Section 504 provides that from and 
after November ist, 1917, there shall 
be levied, assessed, collected and paid 
the’ following taxes, on the issuance 
cf insurance policies, and sub-division 
B of that Section, dealing with marine, 
ir.Jand and fire insurance provides that 

“A tax equivalent to one cent on each 
dollar or fractional part thereof of the 
tremium charged under each policy of 
insurance or other instrument, by what- 
ever name the same is called, whereby 
the insurance is made or renewed upon 
property of any description (including 
rents or profits), whether against peril 
by sea or inland waters or by fire or 
lightning or other peril, provided that 
policies of re-insurance shall be exempt 
from the tax imposed by this sub-divi- 
sion.” 

This clearly imposes a tax of one 
cent on each dollar upon each policy, 
not one cent of the net premiums, but 
the tax explicitly attaches to the pre- 
nium: charged under each policy. 


Section 505 

Now, Section 505 provides that every 
person, corporation, partnership or as- 
seciation issuing policies of insurance, 
upon the issuance of which a tax is 
imposed by Section 504, shall, within 
the first fifteen days of each month 
make a return under oath, in duplicate, 
and pay such tax to the Collector of 
Internal Revenue of the District in 
which the principal office or place of 
business of such person, partnership 
or association is located. Such return 
shall contain such information and be 
made in such manner as the Commis- 
sioner of Internal Revenue, with the 
approval of the Secretary of the Treas- 
ury, shall by regulation prescribe. 

It would seem that there is no ques- 
tion but that this tax must be collected 
by the agent from the assured and 
held and paid by the agent to the Com- 
pbissioner of Internal Revenue in the 
proper district. 

It is also very clear that under Sub- 
division 28 of Section 1211 that the 
term “person, corporation, partnership 
cr association” is intended to apply to 
agents and .brokers, because in that 
zection, which deals with the payment 
of premiums, it jis provided that all 
persons, corporations, partnerships, as- 
sociations and insurance companies 
making payment to any other person, 
corporation, partnership, association or 
insurance company, of interest, rents, 
Salaries, wages, premiums, annuities, 
compensation, remunerations, ‘emolu- 
ments and other fixed profits, gains or 
incomes of $800 or more, in any taxa- 
ble year, are required to render a re- 


FIRE INSURANCE DEPARTMENT 





turn to the Commissioner of Internal 
tevenue so that every agent or broker, 
whether that agency or brokerage busi- 
ness is carried on by a person, part- 


nership, corporation or association 
must render yearly a statement show- 
ing all other persons or insurance com- 
panies to whom they pay more than 
$800 in premiums. 
Guaranty Trust Company’s Booklet 
(Note) The Guaranty Trust Company 
has issued a booklet explaining this 
law.and on page 55 they clearly show 
that the person issuing a policy must 
pay the tax to the Collector of Internal 
Revenue. The term “issuing” is de- 
scribed as the act of passing out or 
putting into circulation, or delivering, 
sc that it would seem that there could 
be no possible misunderstanding, and 
that, under the present act, the tax 
rust be paid by the policy purchaser. 
‘Furthermore, Section’ 504 is included 
under Title 5, War Tax on facilities 
furnished by Public Utilities and In- 
surance, and everything under that sec- 
tion is required to be paid by the per- 
son to whom the services or facilities 
are furnished. 


GOVERNMENT TO COVER VESSELS 
Reorganization of Shipping Board Con- 
templates Insuring All New 
Construction 


A reorganization of the insurance pol- 
joy of the United States Shipping Board 
Emergency Fleet Corporation contem- 
plates having the government take over 
all the insurance risks upon mechant 
vessels (being ‘built by the government. 
How far this will be extended is not yet 
known. Admiral Capps, manager of the 
dmergency Fleet Corporation, is quoted 
as saying that the government is in 
sounder position to carry its own insur- 
ance risks than most of the insurance 
companies ‘which have (been writing this 
business, and that the government plan 
will be very economical. 

(insurance of vessels under construc 
tion may in most cases be paid for by 
the contractors with the corporation, 
but it is an expense of construction 
which enters into the price that the 
government will pay for the vessel. 
Where the construction is on a cost 
plus per cent. basis the insurance will 
increase the profit of the contractor as 
well as the price to tbe paid. In the 
meantime the corporation is taking ex- 
traordinary precautions against loss. 

The suggestion is also being advanced 
that the government undertake the ma 
rine risk upon its vessels as it has the 
war risk. 


CAPITAL NOW $1,250,000 





Milwaukee Mechanics’ Stock Increased 
$250,000—Strength Added to 
Old-Established Company 





Agents of the Milwaukee Mechanics 
have received the following letter from 
President Jones: “Conditions due to th? 
war have, in the judgment of our 
Board of Directors, made it advisable 
to terminate a re-insurance contract of 
many years’ standing, and that the 
Company should assume an increased 
liability by reason thereof, in prefer- 
evee to entering into new treaty obliga- 
tions with any re-insurance company. 

“The stockholders of the Company, 
in order to maintain its well known 
record of financial responsibility, have, 
furthermore, decided to increase its 
capital stock from $1,000,000 to $1,250,- 
0M. The $250,000 additional stock is 
now fully subscribed and is being paid 
in by the stockholders at $15 for each 
share of the par value of $10, which 
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The Automobile Insurance 
Company of Hartford, Conn. 


MORGAN G. BULKELEY, President 





Cash Capital ° . 
Assets - : . 
Liabilities (Except Capital) 
Surplus to Policyholders ° 


Statement January 1, 1917 


° : $1,000,000.00 
; 2,748,832.19 

° ° 1,039,977.81 
- 1,708,854.38 








AFFILIATED WITH 


AETNA LIFE INSURANCE COMPANY 
THE AETNA CASUALTY & SURETY CO. 














Telephones: John 63-64-65 


Northern Asse. Co., Ltd. of Eng. 
Commonwealth Ins. Co. of N. Y. 
Detroit F. & M. Ins. Co. of Mich. 


Teleph mes: 


LEWIS & GENDAR, Inc. 


New York City Agents 


Commonwealth Insurance Co. of New York 
ONE LIBERTY STREET, NEW YORK CITY 
Brooklyn and Suburban Agency 


145 MONTAGUE STREET, 














will add $375,000 to the assets of the 
Company—$250,000 to capital stock and 
$125,000 to net surplus. 

“We believe that the added strength 
contributed by the stockholders to this 
already strong institution will be fully 
appreciated by our agents and the in- 
suring, public, and will result in in 
creased business not only for the Com- 
pany but also for its agents.” 


NORTH 
BRANCH 
FIRE INS. CO. 


Sunbury, Pa. 


$641,341.77 
230,513.29 
300,000.00 
63,479.83 


Reserve 
Capital 
Surplus 


OPERATING ON A CONSERVATIVE BASIS 
TERRITORY UNDER AN EXPERIENCED MANAGEMENT 





Firemen’s Inc. Co. of New Jersey 
Globe & Rutgers Inc. of N, Y. 
Employers’ Lia. Assce. Corp. of London 
BROOKLYN—NEW YORK 
Main 6370-6371-6372 
CHANGE OF CORPORATE NAME 
Effec‘ive Monday, October 8, the J. 


C. Kalbficisch Co., Inc., succeeded the 


Amsden-Kalbfleisch Co., Rochester, N. 
Y., in the transaction of all branches 
of the insurance (business, including fire, 
liability, workmen's compensation, au 
tomobile, boiler, etc., also fidelity, court 
and contract ‘bonds. 


CITY 
INSURANCE 
COMPANY 


Pittsburgh, Pa. 


Inc, 1870 


$357,318.58 
54,256.92 
200.000.00 
96,379.07 


Reserve 
Capital 
Surplus 


IN A LIMITED 

















12 


THE EASTERN UNDERWRITER October 12, 1917. 





When 60th Day 
Falls on Sunday 


OPINION REGARDING LOSS FILED 
WITH CO-OPERATIVES 








General Belief That Court Would Hold 
Proof Reaching Insurer Mon- 
day is Legal 





In the opinion of William Street ad- 
justers and heads of loss departments 
the Pioneer Co-Operative, of Green- 
ville, IN. Y.; the Co-Operative Fire of 
Catskill, and the Merchants & Farmers 
of Middleburg, ‘will not be able to get 
away with their declination to pay a 
loss at Fort Johnson, N. Y. (mentioned 
in The Eastern Underwriter last week), 
because the notice of loss reached them 
sixty-one days after the fire, the six- 
tieth day being Sunday on which day 
there was no delivery of mail. 

One of the leading loss authorities in 
the United States, in commenting upon 
this case, said to The Eastern Under- 
writer: 

“| will assume that the question is 
directed entirely to the service of the 
proof of loss, which by the terms of the 
New York standard policy shall be ren- 
dered within sixty days. 

What Courts Hold 

“A good many of the courts hold (in 
fact, the weight of authority is that 
way) that the assured must prove serv- 
ice of proofs within sixty days after the 
fire wpon the company or someone au- 
thorized to receive the same on their 
behalf. New York has so held in the 
following cases: 

Peabody v. Satterlee, 166 N. Y., 
174; Perry vs. Caledonian Ins. Co. 
103 App. Div., 113; Huse & Loomis 
Ice Co. vs. Wielar (App. Div.), 86 
N. Y. Supp., 24. 

“The mere posting of a letter con 
taining the proofs is not, in my judg- 
ment, equivalent to ‘rendering’ the 
proofs to the companies; ‘but it has 
been held in a'Minnesota case (Dade vs. 
Aetna (Ins. Co., 56 IN. [W., 48) that the 
proper ‘mailing of the proofs addressed 
to the company, creates a presumption 
of delivery. It has also been held in 
a case in Missouri (Caldwell vs. Dwell- 
ing House Insurance Co., 61 Mo. App., 
4) that the receipt of the proofs within 
sixty days at the post office where the 
company was located, was service with- 
in sixty days. 

“Tt has been held, however, that when 
the last day falls on Sunday the time 
goes forward one day and service on 
Monday (the 61st day) is sufficient. It 
was so held in Lowa in the case of Mc- 
Kibben vs. Des Moines Ins. Co., 86 N. 
W., 38. I do not ‘believe the precise 
question has been passed on in New 
York ‘State, but my judgment is that 
the Court would adopt the lowa view 
and rule that where the sixtieth day 
falls on Sunday, the service of a proof 
on the next day (Monday) would be 
a compliance.” 





SETTLE READING SUIT 








Loss of A. Christ & Co., Operating 
Mansion House—Is Smoke 
and Water Damage 





The suits against insurance com- 
panies on the Mansion House loss, 
Reading, Pa., have been compromised. 
Counsel John B. Stevens, for the com- 
panies, said to The Eastern Under- 
writer: 

“The cases of A. Christ & Co., oper- 
ating the Mansion House and the in- 
surance companies grew out of ‘what 
the companies believed to be a gross 
under-estimation of the sound value and 
over-estimation of the loss. The dam- 
age was entirely smoke and water 
damage. Adjustment was prevented by 
what the adjusters believed to be a 
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LOGUE BROS. & CO., Inc. 


Fire—Casualty—Automobile Insurance 
Nation-Wide Facilities for Handling SURPLUS LINES 
307 FOURTH AVENUE PITTSBURGH, PA. 











failure to observe the terms of the 


policy in not giving in the proof of | 
loss the value of each article and the SCHAEFER & SHEVLIN 
loss thereon, in including certain prop- 
erty not the property of the assured 103-5 William Street GENERAL AGENTS New York, N. Y. 
ed bb igre a go on with examina- DUBUQUE FIRE AND MARINE INSURANCE CO. 

“The Court determined that under Excellent Facilities for Handling Suburban Business fei Phone: John 2312 
the circumstances these were all ques- cENVe 





tions for the jury and we decided it 
was better to settle. This was done 





so there was no verdict rendered.” 


WRITING AUTOMOBILE Seren Tene BRITISH AMERIC A 
Sun Insurance Office and _ Patriotic S U N ASSURANCE co. 


P . a Incorporated 1833 
Ready for Business in Eastern INSURANCE OFFICE OF LONDON (FIRE AND INLAND MARINE) 








Department FOUNDED 1710 
P ngraheene Head Office, Toronto, Canada 
— UNITED STATES BRANCH: United States Branch 
Both the Sun and the Patriotic are | 54 Pine Street - New York January 1, 1917 
now jwriting automobile insurance in WESTERN DEPARTMENT: samp PI sss $1,936,279.77 
ir Eastern ¢ s - part. ; : pen urplus in United States.... 823,964. 
their I aste rn ind Southern de part 76 WEST MONROE St. CHICAGO. Tetel aac paid in United 23,964.59 
ments. Some time ago an automobile States from 1874 to 1916 
' eal. ‘ PACIFIC DEPARTMENT: ° 
department was opened in Chicago for nN. W.C s a eee pbnonemiaiinice 24,669,753.43 
the Western department. The Eastern ee a Sacramento Sts. W. R. BROCK, President 


department embraces (New England, Sam Cransioes, Cal. W. B. MEIKLE, Vice-Pres. & Gen. Mgr. 











New York, Pennsylvania, Maryland, Del- 
aware and District of Columbia. The 
Southern territory in which these com- 
panies will write this line has not yet 





been determined and the Eastern de- 
Formal application has been made to a 
ac’ 
IJusurarice Co. 
New York State corporations, for con- 
pany to Great American Insurance 


partment head has not ‘been decided Authorized Capital $500,000 
the authorities by the German Amer- 
ican Insurance Company and the Ger- 
sent to change their names. DETROIT, MICHIGAN 

It is proposed to change the name of A Company to be built gradually and along the indicated 
Company and the name of the German AGENCY CONNECTIONS SOLICITED 
Alliance Insurance Company to Amer- : 











upon. « ms way « 
conravms cuaxcexames | DPtroit National Hire 

man Alliance Insurance Company, both 

the German American Insurance Com- lines of permanence 

ican Alliance Insurance Company. 
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Much Work Before 
Automobile Men 


F. C. BUSWELL HEADS EASTERN 
CONFERENCE 


Accomplishments of Fraudulent Loss 
Committee Meeting With 
Approval 
Much important ‘work is planned to 
come before the annual meeting of the 
National Automobile Underwriters’ Con- 
ference to be held in Chicago next 
month. The careful attention given to 
automobile insurance subjects and the 
closer co-operation ‘between companies 
and among local conferences has re- 
vealed a number of minor defects in 
the present system of handling the var- 
ious covers. If these matters can be 
remedied or (brought to a finer state of 
perfection a vast amount of good will 
be accomplished at the ‘(November meet- 

ing. 

In the property damage field improve- 
ments in the policy form will be recom- 
mended, which, if adopted, will neces- 
sitate some modification of rates. Some 
underwriters, particularly among cas- 
ualty companies, desire a single form 
which (will include cover of the use and 
occupancy feature. Among the fire 
companies there are many twho do not 
look with favor upon this plan as they 
have not found use and occupancy an 
easy nor profitable line among automo- 
bile owners. It is easy to impose upon 
the companies and many owners do it. 

Deductible Feature Disliked 

New forms and changed rates are 
also likely in the collision field. A new 
policy leaving out the $25 deductible 
clause is favored, substituting full cov- 
erage at a low rate which cover can 
be issued to the class of insurer who 
does not wish to make the small claims 
which have been the cause of so much 
loss in this line. 


Dealers and Manufacturers 


The dealer’s form is also to receive 
attention and rates will no doubt be 
changed. At present there is much 
difficulty experienced in determining 
where the jiability is on these policies 
and the number of machines which may 
be in a given ‘place at any time. Like- 
wise, on the manufacturer’s form, it is 
hard to arrive at the proper rate as 
the transportation risk and storage risk 
have to be considered and the desired 
information cannot be obtained without 
putting the manufacturer to an amount 
of trouble which he is unwilling to un- 
dergo. ‘Special rating methods in con- 
nection with writing commercial fleets 
will also come up for discussion. 


F. C. Buswell President 


Ten new members were elected at 
the annual meeting of the Eastern Auto- 
mobile Underwriters’ Conference, held 
in New York October 4. This brings 
the total membership to eighty-seven. 

The following officers were elected for 
the year: President, F. C. Buswell, 
Home; vice-president, William MHare, 
Norwich Union; secretary-treasurer, W. 
A. Hamilton, Federal. 

Executive committee: J. P. Bonsall, 
Maryland Motor Car; E. C. Cary, Liver- 
pool & London ‘& Globe; B. M. Culver, 
Niagara; G. F. Kern, Royal; T. A. 
Kruse, Royal Exchange; W. H. Stevens, 
Agricultural; J. P. Vreeland, Scottish 
Union; E. G. West, Glens Falls; S. G. 
Wright, Columbia. 


Fraudulent Claims Reduced 


The delegates chosen to attend the 
National Conference meeting in Chicago 
next month are 'W. M. Ballard, Commer- 
cial Union; F. C. Buswell, Home; D. F. 
Cox, Royal Exchange; F. W. Day, Royal; 
W. A. Hamilton, Federal; C. K. Yung- 
man, ‘North America. 

The executive committee report was 
a resume of the accomplishments since 


‘purchased the 


the present working agreement between 
local conferences and the National Con- 
ference. was established. A recommen- 
dation was made for the extension of 
the work of the fraudulent loss com- 
mittee to other cities and its continu- 
ance in (New York. Out of $85,000 paid 
for fraudulent losses the committee has 
recovered $50,000. A vote of thanks, 
confidence and congratulation was given 
Manager L. E. Hodgkins and his assist- 
ants. 


SELECT SPEAKERS FOR WOMEN 


R. P. Barbour, C. R. Piteher, A. E. 
Clough and James Gaukroger to 
Address Insurance Society 


The Insurance Society of New York 
has selected the speakers for the series 
of lectures for women which will be 
given under its auspices. ®. P. Bar- 
bour, general agent of the North British 
& Mercantile, will make the first ad- 
dress on October 29. ©. R. Pitcher, lo- 
cal manager of the Royal; Allan E. 
Clough, chairman of the Loss Commit- 
tee of the New York Fire Insurance 
Exchange, and James Gaukroger, chief 
accountant of the Commercial Union, 
in the order named will lecture on the 
Monday evenings following October 29. 

This series of lectures has aroused 
considerable enthusiasm among com- 
pany officials. They are in charge of 
a committee composed of Mrs. Grace 
Cahill, of the Royal; Miss Selma C. Bur- 
meister, of the Northern, Miss Jessie C. 
Laing of the ‘London Assurance; Edith 
N. Andrews, of the Loss Committee; 
and Maude E. Inch, librarian of the In- 
surance Society. 


INSTITUTE MEETS 





James H. Moore Tells Reminiscences 
of Chicago Fire—P. D. McGregor 
Also a Speaker 


The ninth annual conference of the 
Insurance Institute of America was 
held in Chicago on October 9, 10 and 11. 
Fire Insurance Club of Watertown, N. 
Y.; the Insurance Society of Glens 
Falls, N. Y.; and the Clerks’ Associa- 
tion of the Springfield Fire and Marine 
are three of the members of this Insti- 
tute. 

Among the committee reports read 
were the following: Committee on pub” 
lications, Walter C. Chandler, Mem- 
phis; on Education, D. N. Handy, gen- 
eral chairman; on fire branch, D. N. 
Handy; casualty branch, James KE. 
Rhodes; life branch, John M. Laird; 
fire hazards, Benjamin Richards. 

Donald M. Wood, president of the 
lilinois Insurance Federation, discuss ¢ 


“The Value of the Institute Study 
Courses to Insurance Men.” James H. 


Moore, of Moore, Case, Lyman & Hub- 
‘bard, gave reminiscences of the Chi- 
cago fire; and P. D. McGregor, Western 
manager of the Queen, discussed “The 
Institute from the Standpoint of the 
Companies.” 


Kenzel Has Aachen & Munich 
The agency of William H. Kenzel 
& Co. announced last week its appoint- 
ment as metropolitan managers of the 
United States branch of the Aachen & 
Munich Fire Insurance Co. This ap- 

pointment is effective immediately. 


STOTT BUYS AGENCY 
John C. Stott has purchased the 
agency of Nash & Ames, Norwich, N. Y. 
Mr. Stott came to Norwich in 1915 and 
rapidly built up an insurance agency. 
He now has thirty companies. 





GETS NEWARK FIRE 
The Newark Fire, formerly the Henry 
T. Poor & Co. office, Baltimore, is now 
represented there by John H. Gildea, Jr. 





John S. Juno & Son, Schnectady, have 
insurance business of 


John J. Imery. 

















“The Leading Fire Insurance Company in America’ ’ 


qm ABTNA INSURANCE COMPANY 





Aetna Fire Underwriters Agency 


of Aetna Insurance Co. 





We. 3. CLARK, ined Application For Agencies Invited 











INCORPORATED 1720 


Royal Exchange Assurance 


LONDON, ENGLAND 
RICHARD D. HARVEY 


United States Manager 


United States Branch 
92 William Street, New York 








THE HANOVER 


FIRE INSURANCE COMPANY 


Incorporated 1852 


(Fire) 


Oerman American 
Insurance Company 


New York 
The real strength of an insurance com 
STATEMENT JANUARY 1. 1916 pany is in the conservatism of its man 
CAPITAL agement, and the management of THE 
HANOVER is an absolute assurance of 
$ ,O @) 0.0 Oo Oo the security of its policy. 
RESERVE FOR ALL OTHER LIABILITIES R. EMORY WARFIELD, President 


FRED. A. HUBBARD, Vice-President 
E. S. JARVIS, Secretary 
WILLIAM MORRISON, Asst. Sec’y 


HOME OFFICE 
Hanover Bldg., 34 Pine St. 
NEW YORK 


HOWIE & CAIN, General Agents 
Metropolitan District 
too WILLIAM STREET, NEW YORK 


10,146,941 


NET SURPLUS 


10.217,685 
22.364.626 




















BE PATRIOTIC! 


Show Your Americanism 
By Patronizing American Institutions 








Tell your clients that there are no fire 
insurance companies the world over that 
are stronger financially, are better 
managed or have a cleaner reputation 
for Fair Dealing with Honest Claimants 





Fire Insurance and Allied Lines 


AMERICAN EAGLE FIRE INSURANCE CO. 
CONTINENTAL INSURANCE CO. 
FIDELITY-PHENIX FIRE INSURANCE CO. 


HENRY EVANS, President 





HOME OFFICE 


80 Maiden Lane 
New York 


MANAGING BRANCH OFFICES 


Chicago, Montreal, San Francisco 
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*LJj: Paint Trade ....... 941 1,167 LETTER WRITING St. Paul Fire & Marine:. We are 
Building Owners Pa, Lamibermen's . post Py now employing thirty-two women in 
. Contrib. ‘ 195 4,6 A various capacities; The majority are 
Plan Company Phila. Mire. ....... 40,963 34,433 Many a Line Has Been Lost By Care- sienographers, some are doine ordinary 
a Southern State ... 201 220 less or Mechanical Handling of cierical and book work and some are 
PROPOSE SELLING STOCK AT ONE standard .......... 14,977 12,759 Correspondence ‘ ia the statistical department. 
THOUSAND DOLLARS A SHARE Transportation ».... 4 3 ee Aetna Insurance Co.: We employ 
eae a a approximately sixty women principall 
Trade Body Claims Loss Ratio is Only $166,137 $144,884 ‘Many a good agency has been spoiled ergatesecomas Ma ad in iether auieak 
Ten Per Cent. on Ten Millions Pennsylvania State Companies pep teamsag =| _ ong prety om work. 
Pressieme Allemannia ....... $10,333 $ 8328 tho mre ‘Siadeowemeny? gh Browne napger Globe & Rutgers has had no diffi- 
Ben ‘Frank. Und. .. 6,616 3,657 the Pacific. The muititudinous duties culty so far in getting male clerical 

At the last annual meeting of the Birmingham ....... 2,829 5,378 oF the present day of the offes head po help. At the present time it has in 
National Association of Building Own- City of ‘Pittsburgh . 1,278 912 manager prevent him from weitine. os its employ only seven women, three 
ers and Managers, held in Cleveland, Dcl. County. Mut. . 21 8 he did oueaiy pace he eaataaiine all of them being regular stenographers, 
C. BE. Terrill, chairman of the insurance Duquesne Und. .... 8,736 5,428 of the letters which pool oat hig CHC 8 switchboard operator and the 
committee, reported that after an in- Farmers, York - 7,479 3,004 office, and much of this must be in- other three operate long carriage ma- 
vestigation in various cities he found German:American . 9,139 8,534 trusted to department heads or to ex- chines. 
there to be $10,000,000 of insurance pre- German ........... 3,258 5,781 aminers. While as before advised. the New Brunswick Fire: At the pres- 
miums on office buildings, the average Grocers’ Cash Dep. . yn ae 41 adaptability of ‘local agents noe ver ent time this company employs twen- 
rate being twenty cents a hundred. Of Harciware Mutual . 417 414 much increased during the past std tv-four women as stenographers, typists, 
this he says only two cents was re- Humiboldt ......... 9,391 6,426 years, yet it must be borne nm mind filing clerks and statistical clerks. 
turned ‘by the companies in the form Keystone Und. .... 8,042 7,696 that the average agent hes not a tech- New Jersey Fire: Has eighteen 
of losses and the remainder, 90 per Lebanon Mutual ... 790 971 nical knowledge of ‘the business and, “omen employed as_ stenographers, 
cent., rested with the carriers. Nat.-Ben Frank. ... 11,291 7,536 nore important, that he to 6 neem be. ‘Ypewriters, filing clerks and statisti- 

The committee then recommended National Hdw. .... 472 425 ing, very susceptible to being won or cal clerks. 
the organization of a company for mem- ‘National Union .... 19,621 10,775 lost through correspondence B No bet- Insurance Company of the State of 
bers of the association, with $200,000 North Branch ..... 3,629 2,568 ter type of efficiency on ie dente vet Pennsylvania: From thirty-five to forty 
capital and $800,060 surplus, the stock Pit'sbungh ........ 7,713 7,930 than by the study of res ws thine gp per cent. of our employes are women. 
to be sold at $1,000 a share and no com- Pi‘t burgh Und. ... 18,072 10,308 local agents and > ‘anon ram Westchester Fire: We have nine- 
missions paid for selling. Reserves will Retailers’ Mutual .. Stalots 1,184 jine with the ~acetis Bs pt obtained, ‘“€® Women on our roster, but up to 
be kept as required by law and divi- Safety Mutual ..... 500 320 and no greater praise can he sven to the present time we have not employed 
dends shall be limited to eight per Teutonia .......... 10,698 6,710 on office than ¢0 hove @ teoat pen oe girls in the underwriting department 
cent. Textile Mutual .... or 21 ; ; a me ‘ cf the office. 

The recommendation also contained Union ............ 1,992 2,037 i anends Geeteeaas uae cease New York Underwriters’ Agency: 
the following: “Although the company Western .......... 12,503 11,149 * We have fifty women in this office 
will have reciprocal features policyhold- —__— eS employed as file clerks, stenographers, 
ers will not have any contingent liabil- $154,719 $117,536 Women in the on statistical and account work and 
ity nor be subject to assessments.” Figures from the United States “Review.” some on other work. 

Home Offices 





PHILADELPHIA PREMIUMS 
What Pennsylvania Companies Wrote 
in First Six Months of 
This Year 
The Pennsylvania comipanies report 
the following ‘fire premiums (for the first 

six months of 1917 in Philadelphia: 


Philadelphia Stock Companies 


First First 
6 Months 6 Months 

1917 1916 
Alliance .......... $ 20,808 $ 17,968 
I oases bb ois alure 19,807 24,375 


Fire Association 116,752 114,555 
ce) nee 68,168 47,415 
Sa Sue 63,611 48,940 
Independence ..... 1,560 1,439 
North America .... 168,527 102,516 
State of Pa. ...... 44,942 41,626 
Lumbermen’s ..... 29,711 25,870 
Mechanics’ ........ 50,346 38,947 
Pennsylvania ..... 97,978 94,685 


Phila. Und. ....... 31,266 21,052 


0” Ee rr 13,415 12,276 
United Firemen’s .. 35,866 32,718 


$752,757 $624,382 


Philadelphia Mutuals 


OEE. iniccaws sao i$ 133 $ 153 
ER Ks sowiwidik satel 181 eae? 
Frankford ........ 6,402 6,609 
Graphic Arts ...... 717 815 
Hide and’ Leather .. 694 830 
Independent ...... 28 eee 
Keystone ......... 25,196 18,947 
Pv acindeesess 22,367 18,064 
Mutwal Assur. ..... 6,698 5,488 
Mutual German. ... 20,020 10,007 
Mutual Fire ....... _ 1,243 727 
Nat. (Mut. Assur. .. 8,799 7,208 
National Petroleum 333 421 


SHIP RISKS GO ABROAD 
Companies in This Country Underbid 
for Some Important U. S. Gov- 
ernment Work 

Many shipbuilding risks on Govern- 
ment work are going abroad. In some 
cases the difference in rate is as much 
as a half per cent. 

Insurance department officials of Ore- 
gon and ‘Maine are still using their in- 
fluence to keep this business at home 
through the enforcement of the resi- 
dent agent laws. Insurance companies 
were (willing to take all this business di- 
rect from the Government at a greatly 
reduced rate and eliminate commis- 
sions. It was arranged so that agents 
of the companies were to handle the 
business ‘without profit, while the facili- 
ties of. some of the leading insurance 
organizations were to be placed at the 
disposal of the Government without 
cost. Through the objections made by 
the two State officials named this plan 
had to be abandoned. 

LOSS ABOUT 70 PER CENT. 

The heaviest fire loss sustained in 
Baltimore in some time was that of 
the [Piedmont-Mt. Ainy Guano Company 
or September 27. . Four alarms were 
turned in. Insurance was $315,500, and 
the loss was about 70 per cent. 





TAKES ON PITTSBURGH FIRE 

T. Y. Brown & Co., New York, have 
taken the agency for the Pittsburgh 
Fire. 

James L. Taylor, of Dobbs Ferry, N. 
Y., died last week. 








CAPITAL, $4,000,000 


125th Anniversary 
Insurance Company of 


FIRE, MARINE, AUTOMOBILE, Rent, Leasehold, Tornado, Explosion, 
Use and Occupancy, Sprinkler Leakage, Travelers’ Baggage, Parcel Post 


The Oldest American Stock Insurance Company 


PHILADELPHIA 
ASSETS OVER $23,000,000 
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printing office where men only are em- 
ployed. 

Queen: We have twenty-one ladies in 
our employ in the capacity of clerks 
and stenographers. 

Atlantic Fire, Raleigh, N. C.: We 
have one woman stenographer and re- 
insurance clerk. 

Firemen’s of Newark: We have em- 
ployed in our Newark office a staff of 
25 women serving us in the following 
capacity: 5 stenographers, 13 account- 
ants, 5 tabulators, 1 policywriter, and 
1 switchboard operator. The above 
number does not include employes of 
our Western department. 

Home Insurance Co.: We employ ap- 
proximately ninety women at the pres- 
ent time, whereas, prior to the outbreak 
of the war, we had not more than fif- 
ten. The work which they do is the 
ordinary clerical work and they have 
been extremely satisfactory. 

Liverpool & London & Globe: At the 
present time we employ in our various 
departments forty-nine women holding 
positions as. stenographers, typists, 
filers and clerical workers. 

City Insurance Co., Pittsburgh: We 
have in our employ five women, all of 
whom we find very capable and effi- 
cient. Two are stenographers, two are 
in the bookkeeping department and one 
has charge of our local Pittsburgh de- 
partment. 

Detroit Fire & Marine: We have 
about half a dozen women employes in 
our office doing the work of stenog- 
raphers and typists. 


Aachen & Munich: About twenty- 
five per cent. of our employes are 
women. The character of work which 
they do consists of stenography, type- 
writing and filing. 

Northern, of London: We have at 
the present time in our employ twen- 
ty-six women who are working in the 
capacity of stenographers, policy-wri- 
ters, typists and performing general 
ciferical and filing work. This refers 
to our New York office. 

Law, Union & Rock: We have eight 
women in our employ at this office. 
The nature of their work is filing, typ- 
ing and general clerical work. 

Western, of Pittsburgh: We have 
forty-three clerks and one _ stenogra- 
pher. 

National Union: This Company em- 
ploys 81 women at the home office, 
ali in stenographic and clerical capa- 
cities. 

Minneapolis Fire & Marine: We 
have eleven women on our payroll, in 
various employments, as follows: 7 
stenographers, 1 in the mail depart- 
ment, 2 in the accounting departmenf 
and 1 in the farm department. This 
has not been changed since the war 
started. 

Michigan Fire & Marine: On ac- 
count of war requirements about fifty 
per cent. of our home office employes 
are now women, who are filling quite 
satisfactorily various positions form- 
erly occupied by men such as entry 
clerks, file and loss clerks. 





The People’s National Insurance 
Company has reinsured its Minnesota 
business with the German-American, 
New York. 





CRUM & 


GENERAL 
95 WILLIAM STREET 


United States Fire Ins. Co., N.Y. 
Richmond Ins. Co., N. Y. 

Potomac Ins. Co., Washington, D.C. 
National Lumber Ins. Co., Buffalo, N. Y. 


F. M. GUND, Mgr. Western Dept. 
Freeport, Illinois 








FORSTER 


AGENTS 
NEW YORK CITY 


The North River Ins. Co., N. Y. 

Union Fire Ins. Co. Buffalo, N. Y. 

Seneca Fire Ins. Co., Buffalo, N. Y. 
United States Underwriters’ Policy, N. Y. 


W. W. ALVERSON, Mgr. Pacific Coast Dept. 


San Francisco, California 
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BROKERS ACTIVITIES 





Revenue Bill 
Alarms Brokers 


MUCH SPECULATION AS TO REAL 
MEANING OF WAR MEASURE 


May Have to Report All Premium Pay- 
ments Over $800 a Year—. 
Much Extra Work 


Opinion is very much divided as to 
whether insurance brokers will be re- 
quired to make returns to the commis. 
sioner of interna] revenue under .the 
War Revenue Act. Some experienced 
brokers believe that they will not be 
required to report while several attor- 
neys hold to the contrary. Meanwhile 
brokers generally are at sea as to the 
intent of the law and are awaiting with 
no little apprehension for rulings from 


‘the commissioner of internal revenue 
‘as to just what will 


be required of 
them. The prospect that insurance 
brokers come under the act is strength- 
ened by an announcement from Wash- 
ington of those who are required to 
make returns, which announcement 
designates the following persons: 
“All dealers in life, marine, inland, 
fire and casualty insurance.” 
How Measure Reads 


The brokers affected are those who 
pay $800 or more a year to any one in- 
surance company. The portion of the 
law which has raised this question is 
Section 28 of Section 1211, which reads: 

That all persons, corporations, part- 
nerships, associations and insurance 
cempanies, in whatever capacity act- 
ing, including lessees or mortgagors of 
real or personal property, trustees 
acting in any trust capacity, executors, 
administrators, receivers, conservators, 
and employers, making payment to 
another person, corporation, partner 
ship, association, or insurance com- 
pany, of interest, rent, salaries, wages, 
premiums, annuities, compensation, re- 
muneration, emoluments, or other fixed 
cr determinable gains, profits and in- 
come * * * of $800 or more in any 
tuxable year, or, in the case of such 
payments made by the United States, 
the officers or employes of the United 
States having information as to such 
payments and required to make re- 
turns in regard thereto by the regula- 
tions hereinafter provided for, aré 
hereby authorized and required to ren- 
der a true and accurate return to the 
Commissioner of Internal Revenue, 
under such rules and regulations and 
in such form and manner as may be 
prescribed by him, with the approval 
of the Secretary of the Treasury, set- 
ting forth the amount of such gains, 
profits, and income, and the name and 
address of the recipient of such pay- 
ment: Provided, That such returns 
shall be required, regardless of 
amounts, in the case of payments of 
interest upon bonds and mortgages or 
deeds of trust or other similar obli- 
gations of corporations, joint-stock 
companies, associations and insurance 
companies, and in the case of collec- 
tions of items (not payable in the 
United States) of interest upon. the 


sons, corporations, partnerships, or as- 
sociations, undertaking as a matter 
of business or for profit the collection 
ct foreign payments of such interest 
o: dividends by means of coupons, 
ckecks, or bills of exchange. 

When necessary to make effective 
the provisions of this section the name 
and address of the recipient of income 
shall be furnished upon demand of the 
person, corporation, partnership, asso- 
ciation or insurance company paying 
the income, 


Ship 


* . + 
Plant Strikes Worry “Use & 
Occupancy” Underwriters 


The serious strike situation precipi 
tated in the large shipbuilding plants at 


San Francisco and in the Northwest is 


disturbing insurance men, in view of 
the large amounts of “use & occupancy” 
insurance carried. On one plant, which 
is being discussed as an example by 
local underwriters, approximately $900,- 
000 is written under the “use & occu- 
pancy” form, says the “Underwriters’ 
Report.” 


o * * 
Philadelphia Broker Drowns 
H. B. King, a Philadelphia insurance 


broker, was drowned while swimming 
ip Atlantic City a few days ago. © 








Statement of the Ownership, Management, 
Circulation, Ete., Required by the; Act 

of ongress of August 24, 1912, 
EASTERN UNDE RWRITER, pub- 

at New York, N. Y., for October 


of THE 
lished weekly, 
1, 1917. 

State of New York, ‘County of New York, ss, 

Before me, a ‘Notary Public, in and “or the 
State and county aforesaid, personall appeared 
Clarence Axman, who, having been dul sworn 
according to law, deposes and says he 
ig the Editor of the THE EASTERN UNDE R- 
WRITER, and that the following is, to the 
best of his knowledge and belief, a true. state- 
ment of the ownership, management (and if 
a daily paper, the circulation), etc.,of the 
aforesaid publication for the date shown in 
the above caption, required by the ‘Act of 
August 24, 1912, embodied in section 443, Postal 

Jaws and Regulations, printed on the reverse 
of this form, to-wit: 

1. That the names and addresses of the pub 
lisher, oaier. managing editor, and business 
managers ar 

Publisher, THE EASTERN UNDERWRITER 
CO., 105 William ms OY, 

Editor, Clarence 

fest. 

Managing Editor, 
tral Park West, } 

Business Man ager, 
Plainfield, N. J. 

2. That the owners are: (Give names and 
addresses of individual owners, or, if a cor 
poration, give its name and the names and 
addresses of stockholders owning or holding 
1 per cent. or more of the total amount of 


Axman, 265 Central Park 
265 Cen- 


Hadley, 


Clarence Axman, 
¥. 


William L. 


stock.) 

THE EASTERN UNDERWRITER CO., 105 
William St., N. Y. 

Clarence ’Axman, 265 Central Park West, 


B. F. Hadley, Des Moines, Iowa. 

3. That the known bondholders, mortgagees, 
and other security holders owning or holding 
1 per cent. or more of total amount of bonds, 
mortgages, or other securities are: (If there 
are none, so state.) 

None. 

4. That the two paragraphs next above, giv- 
iry the names of the owners, stockholders, and 
security holders, if any, contain not only the 
list of stockholders and security holders as 
they appear upon the books of the company 
but also, in cases where the stockholder or 
security holder appears upon the books of 
the company as trustee or in any other 
fiduciary relation, the name of the person. or 
corporation for whom such trustee is- acting, 
is given; also that the said two paragraphs 
contain statements gna - affiant’s. full 
knowledge and belief as to the circumstances 
and conditions under which stockholders and 
security holders who do not appear upon the 
books of the company as trustees, hold stock 
and securities in a capacity other than that 
of a bona-fide owner; and this affiant has no 
reason to believe that any other person, as- 
sociation, or corporation has «ny interest di- 
rect or indirect in the said- stock, bonds, or 
other securities than r. so stated by -him. 

LARENCE AXMAN, 

Sworn to and subse rihed before me this first 

day of October, 1917 
Harry H, 


(My commission expires March 30, 


Cornwall, 
1919.) 





NEW YORK STATE DEPARTMENT 


HUMBOLDT FIRE OF PA. 
CAPITAL FIRE OF N. H. 


PERCY B. DUTTON, 


TEUTONIA FIRE OF PA. 
GEORGIA HOME OF GA. 


Manager, ROCHESTER 





premiums for insurance of American 
vessels and cargoes traversing the war 
zone has been announced by the Gov- 
ernment’s war risk insurance bureau. 
The danger from submarines having 
decreased, insurance on Norwegian car- 
goes in the North Sea has been reduced 
from 8 to 7 per cent. 
* * * 
J. J. O’Neill Becomes Broker 
J. J. O'Neill, until last week manager 
of the plate glass department of the 
London & Lancashire Indemnity, has re- 
signed to enter the general brokerage 
business and has opened an office at 100 
William Street. 
+ * * 
Hodson With Cornwall & Stevens 
George Hodson, ‘who has been with 


‘Newman & McBain for some time and 


was also for several years connected 
with Crum & Forster, has joined the 
staff of Cornwall & Stevens. 
* * 
J. S. Bannon Makes Change 
James S. Bannon, for the past two 
years with Fred C. Smith & Co., and 
previously with the Caledonian, is now 
with (Bertchmann & Maloy as placer. 
* ” * 


Joins Robertson & Co. 
Raymond Boughner, brother of A. K. 
Boughner, Newark agent, started this 
week with Robertson Brothers & Co., 


‘brokers at 1 Liberty Street. 
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"An Insurance Company’s safety depends upon the ability, experience 
and integrity of the men who manage its affairs, The proper 
conservation of its premiums for prompt and equitable payment of 
laims and for reserves to safeguard policyholders is a matter of 
prime importance to all agents who sceck complete protection for 

"their patrons. The’safety of funds is always the first consideration’ 
of the NATIONAL UNION, which weighs every transaction with due 


4 4, 
| tf _regard.to the inalienable rights of its policyholders, agents and stock- 
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FARMERS’ 


Fire Insurance 
Company 


YORK, PENNSYLVANIA 


Assets (Dec. SR 

TPUED, tse 4eb ema $1,116,968.00 
Net Surplus (Dec. 

oe) ee 514,025.00 


W. H. MILLER, President 
A. 8S. MecCONKEY, Sec. and Treas. 











GERMANIA 
FIRE INSURANCE COMPANY 


NEW YORK. 


ORGANIZED 1859 
STATEMENT, JANUARY 1, 1917 


Cash Capital ....... $1,000,000.00 
ee ee 8,553,704.22 
Liabilities. .......... 4,222,485.60 
Net Surplus’........ 8,331,218.62 
Surplus for Policy 

Holdere cccccucis's 4,831,218.62 


HEAD OFFICE 
Cor. William and Cedar Streets 
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NATIONALUNION 


Fine INSURANCE Co 
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- polders; "There are no exceptions to this rule—ABSOLUTELY NONE. » 
‘The NATIONAL UNION has.a Policyholders Surplus of $1,756,262. | 
‘Its Reserve for the protection of policyholders is $2,362,164. — 
’ And ‘aside from ample resources, excellent experience and strict 
integrity dominate an organization whose service and facilities are 
adding prestige every day to the name } 


NBTIONAL UNION 
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Glens Falls Sends Home 
i Office To Field Force 








A personally-conducted tour through 
the beautiful building of the Glens Falls 
Insurance Company, Glens Falls, N. Y., 
has been pictorially presented to agents 
and other friends of that Company. 
The book recording these visual im 
pressions is one of the most attractive 
bits of fire insurance company litera 





PRESIDENT RUSSELL 


ture that The Eastern Underwriter has 
yet seen. 

The first picture shows the main en- 
trance of the building of the Glens 
Falls with this caption: ‘‘We greet you 
at the front door. Come right in.’ 
Page 2 shows a section of the beautiful 
entrance hall. “But we won't stop to 
admire it because we have an appoint- 
ment inside,” is a statement under- 
neath the cut. On page 3 is the tele- 





come,” is the caption here. “He never 
poses for anybody, but makes every- 
body feel at home immediately. There- 
fore, no formal introductions § are 
necessary.” This picture is reproduced 
upon this page, as is the picture of 
Vice-President West, and former presi- 
dent J. L. Cunningham. 


A. LITTLE AT HIS DESK 


Here’s what the booklet says about 
Vice-President West: “It was in 1874 
when he was not quite twelve years 
old, that First Vice-President Egbert 
W. West began to work for the Glens 
Falls. Mr. West has worked at every 
desk in the office up to the one he 
now holds. He left the office to be- 
come special agent; was advanced to 
general agent; came back assistant sec- 
retary; in 1912 was elected secretary, 


VICE-PRESIDENT EGBERT W. WEST IN HIS OFFICE 


phone boy at the switchboard. “Your 
Name goes in and so do you.” 

Once inside the inner sanctum a pic- 
ture is shown of President Little. “The 
president is busy, but you are wel- 


succeeding R. A. Little, and is now 
vice-president. Mr. West had personal 
charge of settling conflagration losses 
at Jacksonville, Baltimore and Pater- 
son. He is an earnest student of the 





business and is familiar with problems 
of the field and in the home office.” 
There is this little sketch of Colonel 
Cunningham: “Let us go round and 
have a talk with ‘The Colonel,’ as our 
ex-president, J. L. Cunningham, is af- 
fectionately called. Colonel Cunning- 
ham’s mind-is a store house of the past 
history of the Glens Falls. When he 
was elected to the presidency 
in 1892, he had already served 
twenty-three years as secre- 
tary, and for three years 
previous as general agent, 
and his whole heart is bound 
up in the interest of the 
Company. After twenty-two 
years,. aS the head, the 
Colonel felt that he had don2 
his ‘bit’ and that it was time 
to give place to a 
younger man. Yet, 
such a hold had he 
gained on the officers 
and directors that they 
insisted that he re- 
tain his old office and 
devote his time to 
whatever he wishes, 
so every day you will 
find the Colonel busy 
at his desk. Among 
some of his self-im- 
posed duties is the 
editing of ‘Now and 
Then, which the 
Colonel started back 
in 1887, when he was 
secretary. Colone! 
Cunningham remin- 
isces interestingly of 
the time when the 
Glens Falls was writ- 


ing a great many 
farm risks—of the 
time, for example, 


when in its bulletins 
to agents we find a 
warning about the use 
of ‘hard coal for fuel 
which has increased 
the fire hazard and 
is responsible for in- 
creased loss’; or of 
the repeated prohibi- 
tions about the use 
of kerosene in farm out-buildings. It 
was considered ‘a dangerous and de- 
structive illuminator.’ 

“In the scrapbooks which the Colo- 
nel keeps are reflected the past history 
and some of the principles that have 
guided the officials in the conduct of 
this business. As the Colonel says, the 
moral hazard is as strong today as 
ever, for human nature changes little 
with the years, and so when we 
find way back in 1868 bul- 
letins issued to agents, urging 
them ‘not to insure quarrel- 
some men or men who are on 
bad terms with their neigh- 
bors,’ we see how seriously 
moral hazard was considered. 
Our ex-president was admitted 
to the bar before entering 
upon his three years’ Civil 
War service, wherein he served 
as lieutenant, captain, and 
major of the Adirondack Regi- 
ment, and was brevetted lieu- 
tenant-colonel, New York Vol- 
unteers and colonel U. § 
Volunteers.” Among other in- 
terest'ng illustrations in this 
interesting little book are 
those showing Secretary H. N. 
Dickinson, former Treasure” 
C. J. DeLong. and Western 
Manager J. L. Whitlock at 
their desks; also pictures of 
Treasurer Robert C. Carter, 
General Agent George B. 
Greenslet; Frank L. Cowles, in 
charge of the marine depart- 
ment; John A. Mavon, man- 
ager of the clerical force and 
of the special agency force. 

This book is a part of a special ad- 
vertising campaign designed and exe- 
cuted by the Joseph Richards Company, 
advertising agents of New York City, 
to whom The Hastern Underwriter has 





referred several times in connection 
with their conspicuous work done fo: 
the Phoenix Mutual Life. The plan is 
intended to keep the thousands o! 
agents of the Glens Falls happily in- 
terested in the Company and its desire 
for the best fire insurance and to ce 
ment the pleasant relations between 
the Company and the agency force. 


COLONEL J. L. CUNNINGHAM 


EDITING “NOW AND THEN” 


At the same time, it is bound to in 
duce a spirit of loyalty in the minds of 
those assureds who are privileged to 
view this book. 


AMERICAN’S SUBSCRIPTION 


The board of directors of the Amer 
ican Insurance Co., of Newark, at its 
meeting on Monday authorized the 
purchase of $300,000 of the Second 
Liberty Loan. 


SPRINKLER EQUIPMENT COSTLY 

In the last eighteen months prices on 
sprinkler systems have advanced from 
$4 to $6 a head to from $8 to $12 a 
head owing to advances in cost of ma 
terials ranging from 80 to 400 per cent. 


SHINGLE ROOF RATE UP 
The Philadelphia non-fire-proof sched 
ule has been changed, increasing the 
charge for shingle roofs from ten to 
twenty-five cents. 


FRANKLIN WRITING MARINE 

The Franklin Fire of Philadelphia is 
writing ocean marine through Talbot, 
Bird & Co., of New York. 


GANNON HEADS SURETY MEN 

George Gannon, of the Fidelity and 
Casualty, has been elected president of 
the Surety Underwriters’ Association of 


Chicago. The other new officers are: 
Vice presidents, Fred. M. Blount, 
Massachusetts Bonding; Thomas W. 


Thompson, Hartford Accident; Charles 
E. Bennett, Marsh & McLennan and 
Homer McKee, Globe Indemnity; secre 
tary, J. Reynolds, American Surety: 
treasurer, William H. Hansemann. of 
the John McGinnis Company. 
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Many New Bonds 
to Be Written 





WAR TAX MEASURE EXPECTED 
TO CREATE MUCH BUSINESS 


Surety Must Be Furnished By All Who 
Do Not Pay in Thirty Days 


Some surety men see a “whale” of 
business to be had as’a result of the 
new war measures’ affecting: liquors 
end cigars. Persons having. liquor in 
their possession may: pay the tax in 
thirty days or file»a hond for double 
the amount of thé ‘tax--guaranteeing 
that they will pay it in seven months. 
For a man having in his possession 
fifty gallons of whiskey this proposi- 
tion would work out as follows: 

tach barrel contains about fifty gal- 
lons, twenty-five handred: gallons ‘all 
told. The tax is $2.10 a gallon, $5,250. 
This would call for a bond in the sum 
of $10,500, which at $5 at thousand, the 
rate fixed, amounts to $52.50. -If the 
possessor of the whiskey wereato bor- 
row the money at six per cent. for six 
months to pay his tax within the thirty 
days it. would cost him $157.50 as 
against $52.50 for the bond. 

Thousands of Bonds 

The provisions,of the bill will be put 
i.to effect as soon as the treasury de- 
partment can make the necessary regu- 
lations... In no case,-is the bond to be 
for less.than $1,600. , There will be 
thousands of these bonds to execute 
for clubs, hotels, cafes, restaurants, 
saloons, grocery stores, drug stores, 
brewers, distillers, etc. The rate is 
$£ a thousand with a minimum pre- 
mium of $25 for all applicants licensed 
to sell liquor to be drunk on the pre- 
mises and ten dollars minumum for all 
cthers. It is thought likely that the 
companies will write, this business 
practically on.an insurance basis. 

While. the. tax is. $2.10 a gallon on 
whiskey, on quantities over fifty gal- 
Ions, there is also a tax averaging 
fifteen cents'a gallon on wines contain- 
ing under twenty-four’ per cent. alco- 
hol and three cents a bottle on cham- 
pagne 
similar system -of taxation and bonding 
«pplies to the tobaeco and cigar’ busi- 
ness. 


Some Looking Askance 

While a number of, companies have 
primed their agents to be ready for this 
business there are careful underwriters 
who (believe that when these same 
companies begin to receive applications 
by thousands—as they ‘will—they will 
not be so anxious to execute the bonds 
which are in effect a financial guaranty 
to pay a sum—often a large one—at a 
given time. Ail these claims will fall 
due within a limited period so that a 
severe strain might be put upon the 
companies during a stringent money 
market. Indeed, some believe that the 
banks ‘will he taxed to meet the de- 
mands for money to pay'these taxes 
and that surety companies which have 
taken large lines close to or equalling 
the liquor dealers’ net ‘worth will be 
unable to get reinsurance. Some surety 
men see the possibility of being forced 
into the liquor business by having goods 
turned over fo them to sell and pay the 
taxes of delinquents out of the proceeds. 
These are just a few of the questions 
that are being asked among surety men 
who have not yet decided just how they 
will handle this new phase of the busi- 
ness. 


Small Business Thought Good 


A favorable feature of the bond busi- 
ness is that the government is a pre- 
ferred creditor and, it is argued, the 
surety company would be subrogated to 


CASUALTY AND SURETY NEWS. 


and other sparkling wines. A — 





the government in 
claims. The smaller business of clubs, 
provision stores, restaurants and the 


better class of retail liquor dealers is 


looked upon. with favor, The larger 
‘bonds, those required for liquor in bond, 
are’ ‘better progected than those on 
goods in private storage. 
Goods in -Warehouses 

In. cases where the bond covers liq- 
uors in government warehouses, the 
risk is now essentially the same as it 
has been heretofore. Most companies 
have decided not to write freely these 
instruments covering liquors in bond 
and it. will be necessary to submit 
cases of this kind to the home office. 

As for the new bonds required in 
cases where the liquor has been with- 
drawn from bond, the instrument is 
ar unsecured financial guaranty, and 
would naturally be written only in con- 
nection with collateral security. It is 
likely that the companies will modify 
somewhat the requirements ordinarily 
incident to risks of this character, but 
applications . will be referred to the 
home office. 

Travelers Office Expanding 

Greatly increased business has made 
necessary a number of changes in the 
Travelers office, at 76 William Street, 
New York. The building next door, 
number 72, where Newman & MacBain 
used to be, has been connected with 
the Travelers, office, which now occu- 
pies the entire structure at number 72, 
comprising four floors. To these new 
quarters the liability, automobile boiler, 
plate glass, burglary and _ flywheel 
counters have been moved and the life 
and accident departments will expand 
in the space left vacant by the lia- 
bility branch. On the first, second and 
fourth floors accommodations will be 
made for special agents of various de- 


partments, with the necessary clerks 
and files. In the nine months of this 
year all departments, excluding life 


and accident, show a combined increase 
in new business. over the same period 
ot last year amounting to eighty per 
cent. 


Developing Higher Efficiency 

ivery Monday for forty minutes the 
National Workmen's Compensation 
Service Bureau holds ‘a school session. 
All ‘the stenographers and typists and 
as many of the department heads as 
can be got together assemble for a re- 
Also, 


view of English ‘composition. 

Friday afternoons all those in the 
actuarial and statistical branch are 
assembled for discussion of the prin- 


ciples underlying the work of that de- 
partment. _H. C. Carver, instructor of 
insurance in the University of Michi- 
gan, has been spending several weeks 
in the New York office of the National 
Workmen’s Compensation Service Bu- 
reau, becoming familiar with its meth- 
ods. 

HOLDING BUREAU MEETING 

The National Workmen’s Compensa- 
tion Bureau will hold a bureau meeting 
today, Thursday, at its New York offices. 
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CLARK C. HOWARD REMEMBERED 


Great Eastern Casualty Men Loud in 
Praise of Anniversary 
Program 


Clark C. 
the Great 


Howard, agency-director of 


castern Casualty, was pre 


sented with a set of platinum and pear] 
shirt buttons and studs at the twenty- 
fifth anniversary meeting of the com 
pany in New York last week. This 
was in recognition of the excellent 
work done by him in arranging a pro- 
gram which every representative pres 
ent declared was the best that could 
have been devised. 

Among the papers presented which 
were particularly well received ‘was 
one on claims by James G. Madigan, 
superintendent of the claim department 
and another on plate glass lines by Le 
Grand L. Atwood, of St. Louis. Win- 
fred J. Smith, agent at Rochester, acted 
as master of ceremonies. C. V. A. 
Decker, of ‘Kingston, IN. Y., was unable 
to attend. The entire party were unan 
imous in their praise and apprecia 
tion of the manner in which they were 
entertained. 


Ten Million Autos Maybe 


Automobiles in the United States 
now number over 4,000,000 and those 


most optimistic about the business de- 
clare that before many years there will 
be 10,000,000 machines in use. Capable 
automobile insurance men are already 
hard to obtain-and should the prophecy 


of this automobile enthusiast prove cor- 


rect there will be plenty of jobs open 
in the insurance offices for capable 
men. The ratio of cars to popula 
tion is highest in the following states: 
Icwa, 9; Nebraska 10, California 12, 
Kansas 13, South Dakota 13, Minnesota 
14, North Dakota 14, Montana 14, Ari- 
zona 16 and Michigan 16. Evidently 
the farmers have money. 


H. G. B. Alexander, president of the 
Continental Casualty, and one of the 
most prominent figures in the casualty 
world, was a visitor in New York last 
week. 
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TRAVELERS MEN ADVANCED 
Liability Managers at Minneapolis and 
Syracuse Transferred to New York 
Office 





William Clarke Billings, compensga- 
tion and liability manager for the 
Travelers at Minneapolis, and Charles 
K. Ferree, who acts in like capacity in 
Syracuse, have been transferred to the 
New York office as assistant managers 
in the liability department. This in 
clease in the New York office force 
has been made necessary by the great 
ly increased business there in the lia 
b.lity department, of which H. L. Her- 
rington is manager and H. B. Johnson, 
advisory manager. David Meiklejohn 
and Floyd N. Wull continue as assist 
ant Managers 


CASUALTY MEN TO DINE 
Police Commissioner Woods of New 
York will Casualty and 
Surety Club of that city at its first in 


address the 


formal dinner this fall, to be held at 
the Drug and Chemical Club, October 
16. Commissioner Woods’ subject is 


“The Relation of the Police Depart 
ment to Insurance.” The committee 
plans to have a gentleman particularly 
well informed on military subjects 
speak on war problems. These infor- 
mal monthly dinners of the club take 
the place of the luncheons which have 
been held There will be no annual 
banquet this year. 


CASUALTY ACTUARIES’ MEETING 

The annual meeting of the Casualty 
Actuarial & Statistical Society will be 
held in New York at the Hotel Astor, 
October 31, November 1 and 2. Pre 
ceding this meeting the statistical com 
mittee of the National Workmen's Com 
pensation Service Bureau, which in 
cludes the statisticians of all the mem 
ber companies, will convene 


SURETY ASSOCIATION MEETING 

The Surety Association of America 
held its annual meeting October 10 at 
the Waldorf-Astoria Hotel. After ap 
proving several reports submitted by 
committees the association re-elected 
R R. Gilkey as secretary-treasurer. 


WEBB WITH REPUBLIC CASUALTY 


Ben F. Webb, Jr., formerly Chicago 
resident manager of the Fidelity and 
L‘eposit, has been appointed resident 


manager there for the Republic Casual 
ty of Pittsburgh 


Cc. V. Norrid, manager of the Nash- 
ville ‘branch of the Tennessee Inspec- 
tion Bureau, was operated on recently 
for appendicitis and is improving rap- 
idly. He is to be ‘back at his office in 
a few days. 
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Stars are Coming Out 
The Home Insurance Company is dis- 
playing from its (New York office a serv- 
ice flag with sixty-five stars. The North 
British & (Mercantile has a flag with 
twenty-three stars. 
* * > 


Writes 2,000 Policies 
The Wisconsin Automobile Insurance 
Company, of Monroe, Wis., has written 
2,000 policies in eleven months. 
- * o 


Appoint H. C. Reid 

Howard C. Reid, of New York, has 
been appointed general agent for the 
Manufacturers Liability Insurance Co. 
for Maryland in Baltimore, succeeding 
John G. Carew, resigned. Offices con- 
tinue in the Equitable ‘building. 

o _ + 


Believe Partiality Shown 

Underwriters are not at all pleased 
with some recent decisions of the New 
York State Industrial Commission. Ii 
would appear that in these conclusions 
the State Fund fares vastly better than 
the stock companies. 

a * + 


Less Use and Occupancy 
Requests for use and occupancy insur- 
ance are coming in less numbers from 
munitions ‘manufacturers. The Allied 
governments are said to have gotten 
ahead of their requirements in this re- 
spect and this country is not sending 
many shells abroad now. Those that 
are going are of large calibres. 
* + 7 
Opens Buffalo Branch 
The Continental Casualty, of COhica- 
go, has extended its operations in Buf- 
falo ‘by opening a branch office in PIlli- 
cott Square in charge of J. A. Brooks. 
who has been acting as special repre- 
sentative in Kastern territory. The fa 
cilities of the Buffalo branch willl be 
much improved to care for a large 
monthly premium business ‘the com- 
pany has in that field. 
* * + 


Aetna Men in Service 

Hiome office employes of the Aetna 
Life engaged in casualty lines, and 
members of the Aetna Casualty and 
Surety home office force now in the 
army and navy number 115. Of these 
89 are in the army, 23 in the navy and 
3 in the quartermaster’s division. Of 
branch office employes there are 76 in 
various branches of the service. Field 
employes, including those subject to 
. call, number 47, a grand total of 238. 

* * * 


Play Golf October 23 

fall tournament of the Under- 
Golf Association will be held 
23 at the Englewood Country 


The 
writers’ 
October 
-Club. 
+ * ~ 
Aetna Branch Expanding 
William IN. Heard, of Newark, WN. J., 
in charge of the Aetna Company's cas- 
ualty lines there, has practically dou- 
bled his business this year and will ma- 
terially enlarge his ffices within a 
short ‘time. 
* + . 
Moving to Brooklyn 
The Columibus Circle office of the 
Continental Casualty in New York City 
is being moved to the Kings County 
Trust Company building, Brooklyn. 
This office handles a considerable vol- 


Rate Conference in Austin 
Actuary Meikeljohn, of the National 
Workmen’s Compensation Service Bu- 
reau, is this week attending a confer- 
emce in Austin, Texas, to discuss lum- 
ber risk rates. 
+ * ” 


LOGGING RATES ADVANCED 


The Industrial Insurance Commission 
o” Washington has reduced the com- 








Metropolitan 
formerly held by the Casualty 
Company of America and reimsured by 


ume of business in the 


Cisitrict 


the Continental. The office will con- 
tinue in charge of T. W. Leonard. 
* + * 


Get News at Gauvin’s 


Just to keep a few insurance men 
down town this week the Gauvin 
Agenoy installed a ticker service and 


blackboard to give returns on the 
World’s Series games, 


. * 2 


Will Discuss Commissions 
Within a short time the committee 
on commission rulings of the National 
Workmen’s Compensaltion ‘Bureau will 
hold a meeting to consider various ques- 
tions. 
. * ” 


Bureau Assists Government 

Strikingly significant is the work 
accomplished for the Government by 
the National Workmen’s Compensation 
Scrvice Bureau in reducing the number 
o! accidents in Navy Yards and ar- 
sernals. Months ago the National Coun- 
ci! for Defense became convinced that 
gieater efforts in the direction of 
safety were necessary in the various 
Navy Yards and arsenals if the pro- 
gram outlined for those institutions 
was to be successfully carried out. A 
safety organization was therefore per- 
fected in the Brooklyn Navy Yard as 
a test and the Burcau was called upon 
te assist. It ‘urnished several of its 
experienced men and several clerks. 
As a result of the combined efforts of 
all interested in this safety work the 
number of accidents was lessened by 
forty seven per cent. notwithstanding 
that inexperienced labor was used in 
considerable extent and the work was 
done under pressure. With this show- 
ing the Government authorized the per- 
manent employment of a safety en- 
gineer for each of the important Navy 
Yards and arsenals so that similar 
safety organizations might be perfected 
for them. Since that time the Bureau 
has released for the service of the Gov- 
ernment a number of its most valuable 


men from branch offices. The entire 
machinery of the (Bureau has_ been 
tendered to the National Council of 


Defense subject to call. 
. * ° 


Steuerwald Succeeds Story 

V. C. Steuerwald, adjuster in the Fi- 

delity-Phenix office in Brooklyn, has 

been appointed successor to the late 

Mr. Story as manager of the Brooklyn 

Eastern District office. The change be- 
comes effective at once. 
+ + + 


Examination Completed 
The New York Insurance Department 
is examining the General Accident. An 
examination of the \National Surety has 
been completed and a report may be 
looked for in about ten days. 
a + + 


J. L. Mee Promoted 

John L. Mee has been appointed as- 
sistant superintendent of agencies of 
the National Surety at the home office 
in New York. Mr. Mee entered the 1n- 
surance business as special agent of 
the Hartford Steam Boiler. He later 
became executive special agent of the 
Royal Indemnity and entered the agen- 
cy department of the National Surety 
in 1916 and is one of the company’s 
assistant secretaries. 


pensation basic rate for general con- 
struction work and mines, other than 
coal, and has advanced the basie rate 
for logging operations. 


Because mercantile opex 
stock burglary insur- 
ance is regarded as 
purely an accommoda- 
tion line, certain restric- 
tions are placed around it which agents 
would do well to keep in mind. As 


Open Stock 
Mercantile 
Risky 


ARSMUUIUUUCUQUUGLUOUOOUUUUGLHVUOULUUOUAHOAAALALA 


Segregation of Payroll Dangerous 


In a discussion of the division of pay- 
roll from the actuarial point of view 
a representative of the National 'Work- 
men’s Compensation ‘Service Bureau 
points out the danger from extensive 
segregation. This, he says, often leads 
to a misclassification of experience and, 
in this way, it indirectly influences the 
establishment of ‘basic pure premiums. 
Effort should be made to keep the expe- 
rience for manual classifications as pure 
as possible. ‘Foreign experience which 
is injected into experience which is 
truly representative of the manual class- 
ification, because of difficulty in prop 
erly classifying risks, is a danger which 
must ‘be avoided at its source for, af- 
ter the experience has been wrongly 
classified, it is often impossible to de- 
tect the misclassification and the re- 
sult is a wrong rate. 


If the experience for a certain clasei- 
fication in one State represents an aver- 
age of all the operations contemplated 
‘by the classification and, if this expe- 
rience is combined ‘with experience for 
the same classification for another, 
where, because of payroll segregation, 
the experience is indicative of only the 
more hazardous operations of a classi- 
fication, the result is in error and the 
final rate must be inaccurate. 

Large Volume Essential 

It is essential that a large volume of 
payroll exposure shall be available for 
the individul classification in order that 
the pure premium established ‘as a basis 
for ‘the rate may ‘be based upon a ibroad 
and dependable experience. Payroll 
segregations tend to distribute the ex- 
perience over too many classifications. 
This is particularly true where segrega- 
tions are permiltted promiscuously and 
without proper regard for the rules of 
underwriting. 

There is a common misconception 
concerning the rates for certain classi- 
fications. Thus we frequently ‘find that 
attempts are made tto segregate the less 
hazardous operations incidental to cer- 
tain businesses and to apply a rate 
lower than the governing rate to the 
payroll for these operations. Request 
is often made, for example, for a seg- 
regiation of the payroll of markers and 
distributors in jJaundries upon the 
ground that this class of work is prac- 
tically non-hazardous and should, there- 
fore, be relieved from charge at the 
rate for “Laundries—not otherwise 
classified.” (No one ever has argued 


that certain of the more hazardous op- 
erations should ‘be segregated and a 


HHUUUUNOUUUVAVATALUU LULL 
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pointed out by the General Accident 
losses in this line run in certain stocks 
for a time, then shifting to others. 
Most risks of this kind are under-in- 
sured. A reasonable amount of pre- 
ferred business should accompany the 
mercantile open stock business but the 
latter should not exceed in premiums 
ten per cent. of the preferred prem- 
iums. The physical hazard should be 
good and furs, silks, high-grade jewelry 
and feathers should not be accepted 
unless protected by a first class cen- 
tral office burglar alarm. The prohib- 
ited risks are saloons, liquor stores, 
pawnbrokers, cheap jewelers (those 
handling plated and inferior goods), 
notion stores, stocks containing guns, 
revolvers or cutlery, cigar manufactur- 
ers, risks in low class, foreign, run 
down or questionable districts, those 
of poor financial standing and credit, 
risks on which two or more losses have 
occurred, those having had a question- 
able fire and those presumed to be 
“fences,” etc. 
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rate in advance of the average rate 
charged against the payroll for such 
operations. 

‘What is the fallacy of this method 
of reasoning? It iis simply this: The 
rate for “Laundries—n-o-c,” is an av- 
erage. Its basis is a pure premium 
taken from actual experience. Presum- 
ably, this experience has ‘been accumu- 
lated in accordance with the rules of 
the manual. It covers all of the opera- 
tions incidental to laundries. No part 
of the payroll has been eliminated. The 
payroll of markers and distributors has 
been included; so have the losses for 
this kind of ‘work. 


Destroying Experience 

The rate, then, contemplates a cer- 
tain distribution of hazard. It provides 
for the high hazard of manglers; it also 
provides ffor the low hazard of the 
markers and distributors and, inasmuch 
as the relative proportions of payroll 
for the different classes of work in 
laundries do not vary materially from 
plant to plant, it is fair, logical and con- 
sistent to charge the flat rate upon the 
entire payroll of each risk. 

If, therefore, 'we were to consider a 
proposal to divide the payroll in any 
individual risk and to permit the rating 
of ‘the payroll for markers and distrib- 
utors at a low rate, ‘we, in turn, should 
ibe forced to lincreage the rate for the 
remaining payroll in order that the av- 
erage rate for the risk might correspond 
with the experience indication. If this 
segregation were permitted, however, 
it would destroy the experience for 
“Laundries—n. o. c.” and we should be 
forced to set up a new conception of 
the scope of the classification. 

Where Responsibility Lies 

To ‘be safe, the manager should de- 
termine from the underwriting depart- 
ment the exact character of the opera- 
tions contemplated by each classifica- 
tioh. He should then ibe careful to see 
that nothing is done in the case of any 
risk which will result in the misclassi- 
fication of hazards and experience. Af- 
ter it has passed the rating office and 
the underwriting department of the 
company, the statistician or the actuary 
will not be able, in the majority of 
cases, to detect the error. Care also 
should ‘be taken to classify risks which 
are not exactily described by the man- 
ual classifications in such a way that 
the experience for these risks will not 
interfere with the proper determina- 
tion of basic pure premiums. 

There is much danger in underwrit- 
ing practice, if it is improperly done. 
The responsibility for the avoidance of 
the danger rests with the rating and 
stamping office in a large measure, 
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CASUALTY AND SURETY POINTERS 





The talisman of success 


Courtesy in the insurance busi- 
and ness—if not in any busi- 
Kindliness ness—is courtesy and 


kindliness, says Guy Le- 
Roy Stevick of San Francisco, Pacific 
manager and atitorney for the Fidelity 
& Deposit. Continuing in this vein he 
points out that in our relations with 
each other as employes, courtesy and 
kindliness are just as necessany as they 
are in getting ‘business. Ninety-nine 
per cent. of the trouble and unpleasant- 
ness between an agency in the field and 
the home office is due to the fact that 
people will thoughtlessly write things 
to others many miles away which they 
would not think of saying to them per- 
sonally. If we could always imagine 
that the man to whom |we are writing is 
sitting opposite and could see his face 
before us as we write, we ‘would not say 
one-half of the sharp things we write. 
Mhat is one good reason for having pic- 
tures of business associates on our of- 
fice ;walls. 

In every department of our business, 
courtesy and kindliness are absolutely 
necessary to business. The &dlicitor 
and broker will starve if he does not 
use them; the counter man at the 
agency or branch office is misplaced 
without them; the manager in the field 
cannot do without them; the minor em- 
ploye at the home office needs them 
more than anylbody else; the manager 
of a department generally has them or 
does not remain manager; the execu- 
itive officer has risen to his position 
largely by reason of them, and the pres- 
ident is the embodiment of them. If 
we could plot the line of success in our 
business it would run parallel with the 


line of courtesy from the lowest em- 
ploye to the highest. 
* ca * 


Augustus H. Knoll. 
New Prize Plan in of the Aetna, in 
“Business Getting” Buffalo, issues the 


Contests following. an- 
nouncement to li- 
censed agents regarding the business 


getting campaign contests: 

On Wednesday morning there will be 
placed upon the counter a showcase. 
(“Covered by Burglary Insurance.’’) 

In the showcase will be displayed 
three articles, one of which may be 
selected by the winner of the contest 
described below. 

Particulars— Monday 
Contest—Burglary Insurance. 

Including residence burglary, theft 
and larceny; bank, store and safe bur- 
glary; paymaster and messenger rob- 
bery, office and store hold-up. 


and Tuesday 


Prize will be awarded to the agent 
securing the largest number of new 
risks. 


Where several kinds of burglary pro- 
tection are secured for one risk (re 
quiring several applications) each ap- 
plication that bears an annual premium 
of $10 or more will be counted as a 
“risk.” Thus, if a store burglary policy 
with an annual premium of $10 is sold 
in conjunction with a safe burglary pol- 
icy or a store hold-up policy with an- 
nual premium of $10 or more, each 
application would count as a “risk,” 
otherwise the two applications would 
count as only one risk. 

As burglary insurance is usually 
written for a three year term, where 
a risk having an annual premium of 
$10 or more ‘js written for a three year 
term with the term premium payable 
ip advance, the application will count 
in the contest as two risks. 

Please note particularly that amount 
of premiums js not a factor but that 
number of risks counts so that every 
agent has an equal chance with every 
other agent; also that the business 
thus secured by each agent counts for 
him in connection with the cash allow- 


ances in the Company’s business-get- 
ting campaign, in the contest with 
Syracuse for the additional ten per 
cent. added to the cash allowances, and 
for the trip to Hartford. 


Pointer.—You cannot fail to have 
noted from the newspapers that the 


residence burglaries in Buffalo during 
the past six months have been vastly 
more numerous than usual and that the 
value of the property stolen has been 
many times greater than in any other 
similar period in the history of the 
city; reminding a prospect of these 
facts should interest him in this pro- 
tection. 
HELPING AGENTS ON FIDELITY 
The. Fidelity & Deposit has author- 
ized its agents to discontinue sending 
inquiries to the personal references 
named in applications for fidelity 
Londs. ‘The company has decided for 
the present, at least, to send all in- 
quiries to former employes direct from 
the home office, except in cases of 
Lranch offices, which will send out in- 
quiries as heretofore. The company 
is doing this to increase its fidelity 
business from applicants for individual 
bonds in small amounts, bonds carrying 
premiums of from $2 to $10 each. The 
acents are thereby relieved of consider- 
able work and expense. The company 
is also impressing upon its representa- 
tives the necessity for securing ade- 
auate minimum earned premiums on 
ali business submitted. 


TO DISSOLVE UNION CASUALTY 


Court Orders Receiver to Deliver 
Assets to Pennsylvania 
Department 


Following a decision of the United 
States Circuit Court of Appeals the Fed- 
eral District Court at Philadelphia has 
ordered the receiver for the Union Cas 
ualty to deliver all the property and as 
sets of the company to the Pennsyl- 
vania department. The department will 
then carry out an order of the Dauphin 
County Common Pleas Court for the 
dissolution of the company. For a time 
there has been conflict between the fed- 
eral and State courts over the control of 
the company’s affairs. 


PENNSYLVANIA FUND REPORT 

The annual report of the Pennsyl- 
vania Fund which has just been issued 
shows the net income in 1916 to have 
been $803,532. The report shows 111 
claims to have been made during the 
year and that compensation is now be 
ing paid to 12 dependent parents, 3” 
widows, and 92 orphan children. A 
dividend of 10 per cent. was paid to a 
group of coal mine risks and fifteen 
per cent. to all other risks, the total 
return being $93,162. 


CHARLES GILMOUR RESIGNS 
Charles Gilmour, manager of the 
plate glass department of the Fidelity 


& Deposit in New York, has resigned 
as of Novemlber 1. He has been with 
the Fidelity & Deposit for some time 


and is an experienced plate glass man. 
He has not announced his new connec- 
tion. 

Thomas Henry Messenger, of Glen 
Ridge, (IN. J., died October 7. He was 
the oldest director of the Home Life, 
chairman of the executive committee, 
and ;was seventy-seven years old. Mr. 
Messenger had ibeen ill for several 
months. 


Frank E. Delaney, resident manager 
at Milwaukee for the Fidelity & Cas- 
ualty, was a visitor at the home office 
last week. 





W. E. SMALL, President 


PETER EPES, Agency Mer. E. P. AMERINE, Secretary 


GEORGIA CASUALTY COMPANY 


HOME OFFICE: MACON, GEORGIA 


“DIXIE AUTO POLICY” 
THE LAST WORD IN MOTOR INSURANCE 


Surplus and Reserves to Policyholders........$1,526,022.81 








HOME OFFICE, 


Russell R. Cornell, Vice-Pres. 


The METROPOLITAN CASUALTY 


INSURANCE CO. OF NEW YORK 


CHARTERED 1874 


Plate Glass, Burglary, Accident and Health Insurance 


EUGENE H. WINSLOW, President 
S. Wm. Burton, Sec. 


- RELIABLE AND ENERGETIC AGENTS WANTED 


47 CEDAR STREET 


Alonzo G. Brooks, Ass’t Sec. 








HEAD OFFICE 


CHICAGO 
F. W. LAWSON 


General Manager 


Liability, Accident, 
Burglary, Boiler and 
Credit Insurance 


oF 





THE SIGN OF GOOD CASUALTY INSURANCE 





Established 1869 


London Guarantee & Accident Co., Ltd. 


LONDON, 


F. J. WALTERS 
Resident Manager 
55 JOHN STREET 

New York 


Elmer A. Lord & Co. 
145 Milk St., Boston 


Resident Managers 
New England 


ENGLAND 





This Is For You, Mr. Broker 


As GENERAL AGENTS for the 


Continental Casualty Co. 


we offer 


Compensation Insurance 
issuance of 


Immediate 


policies where risks require 
no inspection. Twenty-four delivery 
for inspected risks. 


Jj. N. S. Brewster & Co., Inc. 


55 Liberty Street, New York City 


Phone, Cortlandt 8730 





NEW TRAVELERS CONTRACT 
Company Announces Health Policy Not 
Covering First Week of Disability 
for $22.50 
The Travelers of Hartford announces 
a low priced health 
ing the first week of disability. 


policy, not cover 


It pays 


$25 a week while confined to the house, 


limit 52 weeks; $12.50 a week for non 
confining disability, limit 8 weeks. Hos 
pital operations are covered by sched 
ule and the policy pays in lieu of sur- 
gical operation fee, amount expended 
weekly for hospital charges not exceed 
ing $6.25 per week up to ten weeks 
This form is issued only to select and 
preferred rate risks carrying an equa} 


01 greater amount of accident weekly 
indemnity in this company. Cost: 
Ages 18 to 50, $22.50; ages 51 to 55, 


$32.50. 





Service Contracts 
of of 
Quality Superiority 
to to 
Policy Holders Representatives 





THE NATIONAL 
of DETROIT 


Eastern Dept. Western Dept. 


100 William St. Pacific Bldg. 
New York San Francisco 
Northwestern | ept. 

Palace Bldg. 


Minneapolis 











PRAISE FOR STANDARD ACCIDENT 


Examination By Four States Reveals 
Healthy Condition and Good 
Practices 


A joint examination of the Standard 
Accident of Detroit by the departments 
of Michigan, South Dakota, Ohio and 
Wisconsin shows reserves to be fully 
adequate The special reserve for un- 
paid liability and compensation losses, 
December 31, 1916, was $1,638,198, 
which is $536,002 above legal require- 
ments and the company is commended 
for thus heavily fortifying itself. The 
examiners speak in favorable terms of 
the manner in which claims are handled 
and concludes: 

“We find the company in good finan- 


cial condition, economically managed 
and its protection of policyholders is 
such that it is fully entitled to the con- 


fidence of the insuring public.” 
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American Central Life 


Insurance Company 








INDIANAPOLIS, INDIANA 
Established 1899 
All agency contracts direct with the company 


| Address: 


HERBERT M. WOOLLEN, President 


—— ———— 
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Associated Mutual 
Agency Incorporated 


B. J. ALLEY, Manager 


68 William St., New York 




















Exceptional Facilities for Writing 
Business Throughout the United States 














In addition to the ordinary forms of life insurance 


THE EQUITABLE 


makes a specialty of the following: 


Insurance to protect business firms and corporations, under a corporate 
form of policy. 





Group Insurance, by which employers protect families of employes. 





A flexible contract, known as the Convertible Policy, which can be 
converted by the Insured into an Ordinary Life, Limited Payment Life, 
or Endowment Policy. 





A Bond issued without medical examination giving the investor an income 
for his declining years. 

A: new policy is offered under which the insurance 
is DOUBLED if death results from ACCIDENT. 
This policy also embodies the following advantages if 
the person whose life is insured becomes totally 
and permanently disabled: 

1. Thereafter the Equitable will carry the insurance 
—The Insured will have nothing further to pay. 

2. The Equitable will pay the Insured an annual income 
for life equal to one-tenth of the face of the policy. 

8. Upon the death of the Insured the full amount of the 
insurance will be paid to the Beneficiary (or double the 


amount if death is due to accident) without deduction on 
account of the income paid to the Insured while living. 


(See the policy for conditions and details.) 
For Agency Openings Address 


WILLIAM E. TAYLOR, 


Superintendent of Agencies 


THE EQUITABLE 


LIFE ASSURANCE SOCIETY OF THE U. S. 
120 BROADWAY, NEW YORK 




















Capacity For Local Agents 


You can use our capacity as your own to take care of additional business 
beyond the capacity of admitted Companies. 


Our capacity is as high as $150,000 on a single risk with immediate binders 
and 10% commission to brokers. Guaranteed Underwriters. Use our special 
Surplus Line Department. Special liberal policies for Baggage Insurance. 


MARSH & MCLENNAN 


Insurance Exchange, Chicago 


19 Cedar St. .o15 California St. 14 seperier St. Nicollet Ave. 
NEW YORE NVER ULUTH INNEAPOLIS 
Ford Bldg. 17 St. John St 23 Leadenhall St 

DETROI MONTREAL LONDON 


THESE OFFICES GIVE YOU THE BEST THERE IS IN INSURANCE SERVICE 








INSURANCE-AGENCY 


-THE -LIVE-LIFE 





76 William St., alo 230 Grand St. 


General Agent 
Tue Traverens Insurance Co, 
of Hertlord. Conn. 


















































San Francisco Losses 
Amounting to $4,522,905.00 
paid PROMPTLY IN CASH 
WITHOUT DISCOUNT, from 
funds largely supplied by head 
office in Liverpool 


Liverpool 









U. S. Cash Assets, Dec. 31, 1916 $15,827,439.35 
Surplus, ~ + «= + §,460,745.59 
Losses Paid by Chicago Fire, 1871  3,239,491.00 
Losses Paid by Boston Fire, 1872  1,427,290.00 
Losses Paid by Baltimore Fire, 1904  1,051,543.00 


one 
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Insurance 


CIMICED. 











Over $152,000,000.00 


Losses Paid in the United States 


HENRY W. EATON, Manager 

G. W. HOYT, Deputy Manager 

HUGH R. LOUDON, Assoc. Deputy Mgr. 
J. B. KREMER, Asst. Deputy Manager 
T. A. WEED, Agency Superintendent 


NEW YORK OFFICE 
80 William Street 
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